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Registrations Lag 12% 
To 15% Behind January 
Sales, Says R. L. Polk 


Reports for Twenty-five States Indicate Registrations 
Of 78,800 for Month, Whereas Actual Sales 
Are Placed at 90,000 Units 


Detroit, Feb. 27.—Definite indication that registrations 
of new passenger automobiles throughout the United States 
in January will show a lag of from 12 to 15 per cent. behind 
actual sales was revealed today by R. L. Polk & Co. in its 
weekly report of automobile sales. This situation was attrib- 
uted to the widespread change in state administrations at 
the beginning of the new year and a consequent temporary 
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interruption in the functioning of registration machinery in in 
o—______—_ 


some of the states. 

Reports of registrations of new 
passenger cars in twenty-five states 
were made public. These showed 
total: sales of 38,604 units, a decline 
of 10.01 per cent. from the 42,898 
units registered in those states in 
January, 1932, but an increase of 
46.04 per cent. from the 26,428 units 
registered in those states in Decem- 
ber, 1932. Inasmuch as the twenty- 
five states represented 49.03 per cent. 
of the United States, it was estimat- 
ed that registrations for the entire 
country would approximate 178,700 
units. 


(Continued or on on Page 4 4) 


BAY STATES TRUCK 
INTERESTS KEEP UP 
LEGISLATIVE FIGHT 


Boston, Mass., Feb. 27.—Declaring 
that the railroads on their so-called 
trailer regulation bills are trying to 
eliminate truck competition, C. H. 
Marten of Springfield, president of 
the Marten Fifth Wheel and Trail- 
er Company, answered various argu- 
ments of the railroads before the 
legislative committee on highways 
and motor vehicles. Mr. Martin said 
in part: 

“House Bill No. 808, which, if it 
becomes a law, will put all trucks 
that carry merchandise for hire in 
Massachusetts out of business—at 
least, owners of these trucks think 
80. It is undenied that the railroads 
are behind that bill, and they are 
also behind the bills for eliminating 
trailers, 

“Motor trucks are at present ade- 
quately regulated. They pay a year- 
ly tax of about one-fourth of their 
first cost. These bills are being 
drawn not to regulate; they are 


(Continued on Page 5) 


ERSKINE TELLS WHY 
WHITE, UNITED TRUCK 
MERGER WAS DROPPED 


South Bend, Feb. 27.—A. R. Ers- 
kine, president of Studebaker Corpo- 
ration and chairman of White Mo- 
tor Company, said that the decision 
of directors of the latter concern to 
withdraw their plan for consolida- 
tion of White Motor with United 
Truck Corporation, a wholly owned 
Studebaker subsidiary, was caused 
by objection to the plan by one of 
the White minority stockholders, who 
threatened to tie up the plan by lit- 
igation which might extend over a 
considerable period. 

The plan was withdrawn “to per- 
mit modifications or changes in it 
as might remove both legal hazards 


(Continued < on Page 6) 














SMALLER CHEVROLET TO 
BE READY IN MARCH, 
ACCORDING TO RUMOR 


Detroit, Feb. 27.—Rumors and 
more rumors that have been flying 
about regarding a forthcoming an- 
nouncement by Chevrolet of a new 
and smaller line of cars were some- 
what clarified today when it became 
known here that this company will 
shortly present a smaller companion 
te its present offering. 

No official announcement has 
been made, but from _ reliable 
sources comes the information that 
the new car will be a smaller six 
featuring economical operation and 
a conspicuous absence of gadgets. It 
is understood that formal announce- 
ment of this development will be 
made about the middle of March, 
banking and other conditions beinig 
favorable, 


TRADE GROUPS FIGHT 
FOR LOWER TAXES TO 
AUTOMOBILE OWNER 


Newark, N. J., Feb. 27.—The lead- 
ing automotive ‘trade groups in this 
section have joined the automo- 
bile owner in a campaign to reduce 
taxation on automobiles. 

Members of the New Jersey Auto- 
mobile Club at their weekly lunch- 
eon passed a resolution opposing the 
use of gasoline tax and motor vehi- 
cle funds for any purpose other than 
the construction and maintenance 
of state highways and the amorti- 
zation of road bonds. They demend- 
ed further that if it should be found 
part of the motor funds are not 
needed for state road purposes, 
either the tax burden of motorists 
be reduced or the money be used 
for the construction and mainte- 
nance of county 
roads. 

Represented at the meeting were 
the Newark Automobile Trade Asso- 


(Continued on Page 6) 


WILLYS-OVERLAND TO 
MAKE TRUCKS FOR 
INT'L HARVESTER 


Toledo, O., Feb. 27.—The Willys- 
Overland Company plans to put be- 
tween 3,000 and 4,000 men to work 
in its plant here within a few days 
manufacturing trucks for the Inter- 
national Harvester Company. The 
receivers are reported to have made 
application in court to authorize this, 
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WAYNE COUNTY SALES | 
SHOW GAINS IN SPITE 
OF BANK MORATORIUM 


Detroit, Feb. 27.—Apparently the 
banking situation in Michigan is not 
having any slowing effect on retail 
automobile sales in Wayne county. 
It had been expected that the mora- 
torium, tying up all bank deposits, 
would act like a wet blanket, but re- 


furns announced this morning for 
the week ended Friday, February 24, 
show that registration took a sharp 
upturn, 

There were 527 cars and 27 trucks 
titled in that period, in comparison 
with 437 cars and 20 trucks the 
week before. This jump came in 
the second week of the moratorium, 
proving, it is contended, that the 
buyers are digging into the old sock 
for their money. 

February started most auspicious- 
ly in Wayne county with 667 cars 
and 39 trucks titled in the first 
week, Then came a drop to 540 
cars and 20 trucks the second week, 
followed by the sharp decline of 
the third week and the comeback 
last week. 


KELLER OF STUDEBAKER 
FINDS DEALERS HOPEFUL 
IN MID WEST ZONE 


South Bend, Ind., Feb. 27.—Re- 
ports that the dealers he visited are 
genuinely enthused about future 
prospects were brought back by 
George D. Keller, Studebaker gen- 
eral sales manager, on his return 
from dealer meetings held in Kan- 
sas City, Tulsa and Wichita. 

“They had more floor play in 
January than in a long time, which 
is unusual at that season of the 
year,” said Mr. Keller. “It seems 
reasonably apparent that this inter- 
est is due to the fact that the mo- 
toring public is beginning to realize 
the need for replacement of worn 
out cars. Undoubtedly, a large por- 
tion can and will be brought into 
the 1939 market.” 


CANADIAN JANUARY 
OUTPUT 3,358 UNITS 


Montreal, Feb, 27—Production of 
3,358 automobiles in Canada during 
January marked an improvement of 
36 per cent over the 2,139 cars of 
December, but was 10 per cent under 
the 3,731 cars reported for January 
of a year ago. 

The gain over the previous month 
was accounted for by the number 
of passenger cars increasing to 
2,921 from 1,561, an advance which 
more than offset the decline in the 
number of trucks to 437 from 578. 

Of this month’s output, 3,030 cars 
were made for sale in Canada, leav- 
ing a balance of 328 cars intended 
for export. This apparent consump- 
tion of cars during the month, as 
determined by adding the 3,030 cars 
made for sale in Canada to the 129 
imported, amounted to 2,159 cars. 
Exports for January were reported 
at 504 cars. 





Improvement in Bank Situation 
Brings Cheer in Detroit Section 
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Sales During Moratorium Hold Up Well; Plant 
Activity Continues on Even Scale with 
Ford Stepping Up Output 


By Chris Sinsabaugh 


Detroit, Feb. 27.—It’s an ill wind that blows no one 
any good. With this thought in mind we look forward to 
the perennial March winds with hope. As it appears now 
the breezes of March will not long be blowing before the 
morass of gloom, caused by the banking situation in this 
state, is dried and we will once more be walking on firm 
ground. I must admit that we have been somewhat bogged 
down during the past few weeks. 

Henry Ford’s action in taking the banking bugaboo by the horns will 
unquestionably help the situation locally immediately, but it is not 
expected to bring about the entire removal of the moratorium through- 
out the state. The move will, however, permit the withdrawal of 30 per 
cent, of deposits, as I understand it, and I am inclined to think that 
many people may take advantage of this. With money in their pockets 
people are likely to spend. 

We in Detroit cannot complain of sales in spite of the moratorium. 
Sales during the past week, as reported elsewhere in this issue, were 
well in excess of the previous week, which is surely not to be sniffed at. 

In the plants things are moving along at an even pace. Ford is 
reported slowing truck output to take care of passenger car demands, 
The schedule for March is said to be close to 25,000. Hudson has reduced 
its prices to stimulate sales. The reduction permit#:Hndson to advertise 


the lowest priced straight eight. 
A brief resume of plant activities follows: 


Chevrolet 


More than 100 of the regional and zone managers and city managers 
were in town last week for a one-day session with the home office. The 
meeting was marked by the enthusiasm generated by reports from the 
field in general Believe it or not, Chevrolet’s report for the first 
twenty days of February is said to have shown that retail deliveries 
were ahead of the corresponding period a year ago. ,. This was in keep- 
ing with other statistics, which show that since the first of the year each 
ten-day period has shown an increase over the corresponding period a 
year ago While not official, it is said that, strange as it may 
seem, the Flint zone, right where the banking moratorium is supposed to 
be slowing sales, A. F. Young, regional manager, is able to report for 
the second ten-day period an increase over the first ten days of Feb- 
ruary, and the second ten-day stretch almost parallel the banking 
holiday While it is expected that the February production will 
not approach the high mark of 65,000 in January, still there is every 
reason to believe that this February will show a sizable increase over 
February, 1932, when the production was 42,000 units. 


Rockne 


What surprises Sales Manager Frank Wiethoff is the unusual num- 
der of driveaways at the present time and the way retail sales are 
holding up .. . The plant worked four days last week, turning out 
about 150 units a day, all of which is catching up on back orders .. ., 
Reports from dealers are most encouraging. One Ohio man writes that 
he never has seen sO many people who want to buy as at the present time, 
all of which is indicative of a good spring business Wiethoff 
expects that the report on the second ten-day period of February will 
beat the first ten days of this month, which showed an increase of 40 
per cent. over the corresponding period in January Registra- 
tions from sixteen states showed an increase of 70 per cent. over the 
corresponding period in January. 


Pontiac 


While not getting specific as to current operations, it is said that 
production with Pontiac is running steadily at about the same pace as 
the preceding week, when 400 units a day were coming off the line 

- » The first ten-day February report on retail sales was most 
encouraging, and it is expected the second period will be about the same 

. » It is said that the dealership has sold more than 400 units in 
excess of the February schedule It is expected that the Michigan 
situation will be cleared up within two weeks, and the result will be a 
marked pickup in sales in this section. 


Ford 


What's going on out at Dearborn is uncertain, but one of the surprises 


| of the week was the announcement that Fred Black, first business man- 


ager of Ford’s Dearborn Independent and later advertising manager, has 
severed his relations with the company after fifteen years’ service. What 
this means is something that no one outside the family circle can interpret 
. «As for the company’s activities, it is said that last week the production 
ran at about 1,000 passenger cars a day on a five-day schedule. Also, it 
is gossiped that it is expected March production will run around 25,000 
.-- Some of the assembly plants in other parts of the world are said to be 


(Continued on Page 2) 








‘SEATTLE AUTOMOBILE 


In and About the Plants 


By Chris Sinsabaugh 





Seattle, Wash., Feb. 27.—Follow- 






Association, who are exhibiting at 
the Seattle show, which opened here 
last Saturday and will continue until 
March 4: 

American Automobile Corporation, 


(Continued from Page 1) 


. In the rush to get the new V-8 into production, trucks 
have been sidetracked, it is said, but plans are now under way to get 
going with the commercial propositions . . . Dame Rumor still insists 
that the smaller eight will not come out until April. 


Franklin 


Steady gains in sales of the Franklin twelve-cylinder models ever 
since the New York show are reported by John E. Williams, vice-president 
in charge of sales. February will close with a larger total than January, 


and in so doing will beat the previous high month in Twelve business. 
Mr. Williams states that the proportion which Twelve sales represent of 
the total of all Franklin models, has also reached its highest point so 
far “The shows everywhere developed more than ordinary interest 
in our twelve-cylinder models, which is largely traceable to the new prices | 
established the first of the year, $1,000 under the 1932 base,” Mr. Williams 
says Franklin also reports that the Olympic model, brought out 
three months ago for the middle price market, has created an increased 
percentage of business for Franklin, 


Graham-Paige 


Robert C. Graham, executive vice-president, who has been out with 
Cannonball Baker on the Graham safety tour, returned to the factory 
one day last week for a brief visit. To date the tour has covered the 
New England states, New York, New Jersey and Pennsylvania. At each 
place visited the tourists were given a rousing reception by state and city 
officials and business men ... W. E. Biggers, Graham distributor in 
Buffalo, writes the factory that last month was the best January he has 
experienced since he had the account. Actual deliveries by dealers to 
customers were greater than ever before, he stated. F. R. Valpey, vice- 
president, out on the Pacific Coast, held a meeting at Oakland, which 
was attended by more than 100 Graham Gealers from the northern Cali- 


fornia territory ... Valpey reports that in this section Graham showed | TRUCKS WIN BIG SHARE 
a gain of eight-cylinder car sales when the industry as a whole was OF LIVESTOCK HAULING 


registering a loss in 1932. 


Hudson-Essex 


still inactive 


Company, Cadillac-La Salle; W. L. 
Eaton, Hudson-Essex; Eldridge Mo- 
tors, Inc., Buick-Pontiac; Jerry G. 
Job, Inc., Plymouth; Lamping Mo- 
tors, Inc., Reo-De Soto-Plymouth; 
William O. McKay Company, Lin- 
coln-Ford; Master Auto Service, 
Pontiac; Packard Seattle Company, 
Packard-Graham; Lewis-Culbertson, 
Inc., Stubedaker-Rockne-Pierce-Ar- 
row; S. L. Savidge, Inc., Nash- 
Dodge-Plymouth; Seattle Franklin 
Company, Franklin-Hudson-Essex; 
Transport Corporation, Willys-Gra- 
ham; Tyson Oldsmobile Company, 
Oldsmobile. The following Ford 
| dealers will display 1933 models: 
Hugh Baird, C. B. Ballard & Son, 
A. F. Blangey Motor Company, How- 
lard Motor Company, Kreitle Motor 
Company, Walter R. McFarland Mo- 
tor Company, Marriott Motors and 
Wilson Motor Company. The follow- 
ing dealers will display Chevrolet: 
Columbia Motor Company, Davies & 
Kurz, W. S. McNamara & Co., Uni- 
versity Chevrolet Company and 
Westlake — Chevrolet Company. 





St. Paul, Minn., Feb. 27.—The 

Getting ready for a spring offensive, Hudson starts out with a price} changing method of transporting 
reduction, which is expected to stimulate business The body strike | livestock to South St. Paul is shown 
is a closed chapter now, and last week between 700 and 800 units came} jn the biennial report of Robert J. 
off the production line in the effort to cut down the banked orders of| Wells, state supervisor of public 
about 3,500 cars that had accumulated The company is prepar- stockyards, which states that 48.5 
ing an elaborate program for the spring drive. The field men are out per cent. of all animals received dur- 
setting the stage, and headquarters is mapping out an offensive that | ing the first eleven months in 1932 
will take in everything that might help in getting business in the spring.| was by truck. This compares to 1.2 
There will be plenty of newspaper and magazine advertising, and radio| per cent. by the same means in 1920. 
will be utilized to the limit. As an example of this, there is Hudson} 
going on the air every Saturday night in a talk to the public, and the 





shipped to South St. Paul by truck 
was in 1911. In 1930, 24 per cent. was 
received in this manner, and in 1931 
it had jumped to 35.3 per cent. Dur- 
ing this time receipts by rail cars 


(Contnued on Page a 





to the gain shown by trucks. 

In 1931, 4,112,447 head of livestock 
were transported by rail and 2,243,- 
439 by truck. The 1932 figures are 
2,785,284 by rail and 1,067,806 by 
truck. The rapid gain over rails by 
trucks is further evidenced by a 


1923, when 4,945,051 head were re- 


MARCH 
TR UCK ISS UE ceived by rail and only 196,115 by 


. 'HICKOK OIL PROMISES 
ea , | EMPLOYEES WAGES WILL 
wwers of 1,500,000 Business 


NOT BE CUT IN 1933 
Vehicles Will Get the Issue of 


| Toledo, O., Feb. 27.—Striking a 
cheerful and optimistic key, officials 
March L/. 
(Postponed date, 





of the Hickok Oil Corporation have 
announced the company’s policy 
will be no wage cuts. The announce- 
ment was made by President A. S. 
Hickok at a special meeting in the 
administration building attended by 
e 125 office employees and department 
heads. The Hickok Oil Corporation 
has 4,000 employees in this territory. 

Talk less about the depression, 
Mr. Hickok said, pointing out that 
no reductions had been made by the 
company during the past three years 
of depression. 

The number of employees in the 
office has been more than doubled 


account of late registration figures) 


Revised | 


Fleet owners having 10 or more vehicles, 
schedule of 


27,000 names, will receive the truck issue 
March 17. Machol list being used, with 
copies personally addressed. Only Auto- 
motive Daily News can provide such wide 
extra distribution at 


Truck Issues 


MARCH 17 
APRIL 14 


no additional cost to 





MAY 12 tl anate in the last year, Mr. Hickok said, 
pore tlie we advertiser. while 400 new outlets were added. 
. If you want to reach not only tl / T 
JULY 14 } y those owners 
AUG. 4 and but all exclusive truck dealers, important N. Y. CAR TAX BOOST 
h AUG. 26 bus operators, 8,000 passenger car dealers 
SEPT. I5 and important factory officials, use that issue Alb F " 21.—'T. d the bit 
er. i sel 350: = any, Fe —To en e bit- 
OCT. 13 with a page at $350; half page at $175 or ter controversy between political 
NOV. 10 a quarter page at $87.50. factions in the Legislature over the 
DEC. 15 Forms close 2 days preceding publication. 65 per cent. motor vehicle surtax, 


Gov. Lehman sent a special message 
to the Legislature asking that opera- 
tion of the increased fee be post- 
poned until April 1. The levy was | 
scheduled to be administered on 
March 1. 

A bill carrying out the governor's 
recommendations was introduced by 
Assemblyman Frank Bernhardt, 
Buffalo Republican, shortly after 
the message was read. The meas- 
ure extends the registrations on mo- 
tor trucks, buses and trailers to 
April 1, 


Automotive Baily News 


H_ A. TARANTOUS, Bus Mgr., 350 HUDSON STREET, N. Y. C. 


DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 


WESTERN OFFICE: Willard R. Cotton, Manager 
333 Ne. Michigan Ave., Chicago, Ill. 








The first load of livestock to be | ; , . 
shows a jump from 69.8 m. p. h. in 1901, when Fournier, the 


had decreased sharply in proportion | 


comparison of these two years with | 


SHOW ON THIS WEEK 


ing is the list of dealers, all members 
of the Seattle Automobile Dealers’ 


Chrysler-Plymouth; Clark Cadillac 


IN MINNESOTA REGION 


Radio Sales Meeting 


* * * 


Speed Steering 
* of 


How to Sell 
a 


Chris Sinsabaugh 


| 

Straightaway Miles 
* ” ” 

Detroit Editor 


NOTHER utilization of radio by the automobile industry 
was had yesterday when Chester G. Abbott, general 
sales manager of the Hudson Motor Car Company, sat at his 
desk at the factory here in Detroit and conducted the first 
of a series of weekly sales meetings over the air, talking 
specifically to every dealer and distributor in the organiza- 
tion and their 6,000 salesmen, plus thousands of the outside 
public who tuned in on the broadcast. 
* * * 


OTHER COMPANIES have used the radio to get their 
messages across, but Hudson, it is thought, is the first to 











broadcast a weekly business session. In the inaugural meet- 
ing yesterday Abbott tuned in on the National Broadcasting 
Company’s international circuit at noon sharp and his talk 
went out to thirty-five stations in the United States and 
Canada. He told the dealers and salesmen his views on the 
automobile situation and enthused his hearers over the out- 
— for good spring business with the Hudson and Terra- 
plane, 

Billy Repaid, the Terraplane reporter, whose rapid-fire 
broadcasting chatter is so familiar to radio listeners, co-oper- 
ated with Abbott by delivering one of his characteristic talks, 
giving the dealers his reaction on the Hudson and Terraplane. 

*” * Bd 


THE CHRONOLOGY of the straightaway mile record 


Frenchman, set the first mark on the Coney Island Boule- 
vard, New York, to the 272 m. p. h. of Sir Malcolm Campbell 
at Daytona, Fla., last Wednesday. 

Early history of this blue ribbon record is almost lost 
in the haze of the years that have come and gone. Fournier’s 
trial started us going, but it remained for the Florida beaches 
to make it sensational. Things started to hum when the first 
meet was held at Ormond, twin to Daytona, when the late 
Alexander Winton, driving the Winton Bullet, at 69 m. p. h. 
tailed to smash Fournier’s mark. 

It remained for William K. Vanderbilt, Jr., wealthy 
sportsman, to put the straightaway record on the books in 
earnest. Henry Ford should have had that honor, for 
shortly before Vanderbilt did 92.3 m. p. h. at Ormond, Ford 
drove his sensational 91.9 m. p. h. on the ice of Lake St. 
Claire, Mich. Unfortunately Henry’s trial was unofficial, 
although generally accepted. 

* * * 


VANDERBILT’S SUCCESS at Ormond was responsible 
for the start of road racing in this country. The millionaire 
in his enthusiasm hung up the Vanderbilt Cup and the first 
race for the trophy was run on Long Island in 1904, and was 
won by Heath in a Panhard. 

Marriott in a Stanley steamer put the straightaway rec- 
ord on the map in 1906 when he did 127.66. Since that time 
the record has been the most coveted of all automobile marks 
and among those who held it prior to the English invasion 
of Segrave and Campbell have been such stars as Barney 
Oldfield, Bob Burman, Ralph de Palma and Tommy Milton. 


x * > 


M. A. MOYNIHAN, sales manager of the Gemmer 
Manufacturing Company, Detroit, is making capital out of 
Campbell having driven one- handed when he did his 272 
m. p. h. Moynihan points with pride to the fact that the Blue- 
bird is steered with a Marles steering gear, which has the 
; Same principle as Gemmer uses in its design that is used on 


MAY ‘BE POSTPONED | such American cars as the Chrysler eight, Lincoln, Nash, 


and Hupmobile eight. 


* * * 


BILL HOARD of Hoard’s Dairyman, in town ringing 
doorbells of advertising agencies, passes along a tip that 
service station owners in small towns may find useful. 

Bill lives in Fort Atkinson, Wis., 5,000 population, and 
he tells of an up and coming youngster who has the Buick 
and Olds, who took on another young fellow and sent him out 
to sell tires. This salesman was instructed to make house to 
house calls and also to note the condition of tires on cars 
parked on the street and go after their owners in case the 
tires showed wear. 

Believe it or not, this sort of salesmanship produced 
results. The personal | contacts jumped tire sales from a $500 
~olume to $3,000 in one year. 


-ackard twelve 
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Retail Salesmen 


> 





This department is devoted to the interests of the retail sales divi- 
Salesmen, this is your department. 


sion of the industry, 





Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the fir 


ing line. {t wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 


Send in your story in the form of 
let us get it ready for publication. 


a letter, or even a postal card, and 
Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions. 


Dealers read this page. Give 


the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 





THREE OUT 0 


F FOUR BUY 


BY CHANCE 


Information has ie Seiten that three out of every 


four automobiles are purchased by people who walk into a 


showroom without having had 


previous contact with a sales- 


man representing the car they buy. It’s a fine thing to have | 


them come into the showroom unsolicited . 


dealer whose showroom they 
competitors! 

The “walk-in” prospect establishes 
two rather definite facts about him- 
self: First, there is a better than 
average chance that he will buy 4 
car. Second, the dealer salesman 
who gets the “first call” has a bet- 
ter than average chance of selling | ¥ 
him. And the dealer who wasn’t in | 
know what he “missed” until he 
reads the new car registration re- 
port or sees the new owner proudly 
displaying some other make of Car. 

Think of it! Only twenty-five 
out of every 100 car buyers are con- 
tacted and asked to buy before they 
enter a showroom. The other sev- 
enty-five, with minds already made 
up as to the one car... or possibly | 
two or three... that they will con- | 
sider, march into a showroom of 
their own free will. 

What an opportunity for some one 
dealer in every community! An/| 
opportunity created by the simple | 
act of talking up the purchase of 
an automobile (new or used) to} 
everybody; of spending every hour 
of every day letting people know 
that he is selling automobiles... 
good automobiles . .. the best auto- 
mobiles that money can buy. The 
results that would be obtained are 
obvious. The dealer sponsoring such 
a program would uncover in advance 
an immeasurably greater percentage 
of these people who are going to buy 
cars. And, set as some prospective 
buyers might be, in their intention 
to purchase a competitive product— 
no deal is closed until the order is 
signed, payment made and the cus- 
tomer has driven his new car away. 

There are many who have firm 
convictions that the most stubborn 
resistance to the business revival, 
that is certainly ahead of us, is 
created by an attitude on the part 
of those who have something to sell 
that “no one is buying.” A statement 
that no one is buying, of course, is no 
nearer to the truth than a flat state- 
ment that no one is selling. Be- 
cause some merchants have found 
that the only way to get business 
today is to sell it—and they're get- 
ting it! 

The very foundations of the great 
capacity that the American nation 
has for prosperity were laid by confi- 
dent, courageous hard work. They 
were laid in times marked by far 
less encouragement for success than 
exists today. 

Regardiess of the varied opinions 
or theories as to what must trans- 
pire before great prosperity is again 
our lot, the steps to increase busi- 
hess volume and increased profits 
are a day-to-day, month-to-month 
and year-to-year increase in the| 
volume of buying. And the pace of 
that return will be governed very 
largely by the pace of selling. 


|retary. The Highland company was | 


. fine for the 
visit, but not so "good for his | 


o— 


oo. ae aan 


: DEALER} 
¢ DOINGS 


Peete bbttnbehinteninietede nes 
HARTFORD, CONN. 


The Highland Motor Car Com- | 
pany, Inc., has occupied sales and | 
service quarters at 1645 Main street 
and will handle the Hudson and 


Terraplane. Samuel Rosoff is pres- 
ident and treasurer and William 
Schechtman vice-president and sec- 


until recently located in Norwich, 
Conn., under Mr. Rosoff’s manage- 
ment. 


SOUTH ORANGE, N. J. 


David M. Ransley, president of 
Ransley Motors, Inc., Ford distribu- | 
tors of 778 South Orange Ave., a 
opened a Ford branch showroom at 
421 Valley St., South Orange. C. E. 
Fairbanks, long known in the auto- | 
mobile field, having been connected | 
|with Buick and Chrysler in the} 
Oranges, will be in charge. 


ROBBINSDALE, MINN. 


R. W. Hill, branch manager of the 
Chevrolet Motor Company in the 
Minneapolis district, has announced 
the appointment of the Robbinsdale 
Motor Sales Company, Inc., 4160 
West Broadway, Robbinsdale, a 
suburb of Minneapolis, as Chevrolet 
dealers, 


STAMFORD, CONN. 


N. & D. Motor Sales, Inc., has 
been formed here with authorized 
capital of $50,000, of which $5,000 is 
paild. Officers are Gomer B. Davis, 
president; Julia L. Noble, vice-pres- 
ident; Fred C. Noble, treasurer, and 
Loretta A. Davis, secretary. 


* - * 
TRENTON, N. J. 
Members of the Trenton Automo- | 
bile Trade Association participated 
in a luncheon meeting at the Car- 
teret Club. Discussions were in con- 
nection with a matter pertaining 
to the trade. Several of the asso- 
ciation members also planned golf | 
events for the coming season. 

a - a 


NEWARK, N. J. 

Th store at 273-275 Clinton Ave. 
has been leased by Newark Buick | 
Corporation. 


MOUNT CARMEL, PA. 


Bridy Motor Company, Ford | 
dealer for the last nine years in Mt. 
Carmel, Green Ridge and Kulp- | 








In every community in this coun- 
try there are those who need and)! 
can afford to buy a new automo- 
bile . . . now; yet who will not walk 
into a showroom and buy a car of 
their own volition. By wider con- 
tact, these people will be found. By 
persistent effort and encouragement, 
they can be induced to buy a new} 
car.—Chrysler Management. 
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mont, has announced its resignation | 
as Ford dealer. They will however | 
continue in the automobile business | 
and will announce the distribution | 


of a new line of cars Shortly. 


NEW YORK 
Announcement has been made by | 
Franklin Automobile Company, 


distributors, of the appointment of 
L. Y. Robnson as Franklin dealer at 
Riverhead, with headquarters at 503 
Hallett Ave. Mr. Robinson is also 
the Oldsmobile dealer. 





HARTFORD DEALERS 
STAGE JAMBOREE 
AS SKIES BRIGHTEN 


Hartford, Conn., Feb. 27—A note 
of optimism prevailed last week 





| when Hartford dealers and their 


salesmen, totaling in all about 200, 
gathered in the adjoining show- 
rooms of the Hartford Buick Com- 
pany and _  Pierce-Arrow-Hartford 
Company on Washington Street to 


celebrate the opening on Washing- | 


ton’s Birthday of the spring buying 
season. 

Clarence T. Hubbard, assistant 
secretary of the Automobile Insur- 
ance Company, said the present de- 
pression seemed to be lifting, Mr. 
Hubbard, who was the principal 
speaker, told of the constant receipt 
;}of encouraging reports. 

Major Lucius H. Elmer, dean of 
Hartford dealers, said that the hard- 
|Ships of dealers today are nothing 
compared to those faced in the in- 
dustry’s infancy. He cited the un- 
willingness of people then to give 
up their bicycles and horses due to 





This ls Your Page 





distrust of the “new contraption.” 

Major H. H. Skerrett, Jr., presi- 
dent of the Hartford Automobile 
Dealers’ Association, extolled the 
committee, which arranged for an 
“open house” on Washington's 
Birthday, of which A, C. Hine was 
chairman, 

Earle M. Taber was toastmaster, 
|He introduced a number of other 
speakers, including Fred C. Rohrer, 
| president of the Motor Sales Com- 
pany; Russell P. Taber, president of 
the Taber Cadillac Corporation, and 
Arthur I. Nielsen, president of John 
P, Nielsen & Sons Company. 





Dealers Say:— 


“EYE APPEAL IS 
HALF THE SALE” 


* 








THE 


SIX-CYLINDER SEDAN 


A GENERAL MOTORS VALUE 


First impressions mean a lot in 


selling a car today 


OU know—every dealer knows—that first 
oo mean a lot in selling a car today. 
When a person sees a car that appeals to his eye, 
he immediately becomes interested in that car. 


He’s more than half sold before 


into the driver’s seat. . . . Oldsmobile’s 1933 cars 
—a brand new Six and an outstanding Eight 


—have style—style that’s new! 


makes men, and women too, stop to admire. 


Oldsmobiles are not “like” 


the road or in the showroom, They’re different 


quality expressed in every contour. . . . 
~ 


OLDSMOBILE 





any other car on 


- modern... with youth and speed and fine 


he even climbs 


ously a sales 
The kind that 


in its history. 


are still open 


That’s 


new cars made their first appearance. 


most favorable opportunity. 
Manager, Oldsmobile . . . 15-139 General Motors 
Building... 


why dealers everywhere began telling each other, 
“Watch Oldsmobile”—the moment these fine 


Today 


Oldsmobile, with the most loyal group of 
owner-boosters in the world—and one of the 


most liberal franchises —is more conspicu- 


opportunity than ever before 
A number of choice territories 


to progressive, qualified dealers 


who know how to take advantage of 1933's 


Write to the Sales 


Detroit, for full particulars, 


STYLE LEADER FOR 1933 


Oldsmobile can arrange in many cases, through the B. O. P. Sales Company, to offer 
the Oldsmobile franchise in combination with that of another General Motors car. 


> 





oy, 
wT 


Oldsmobile, 15-139 Geaeral Motors Bidg., Detroit, Mich. 





I would like to look over your proposition. Sead me further details of the Oldsmobile [raachise. I understand that this dows not obligate me in any way, 


i ee 


City. 





State 











HUDSON AND ESSEX 
NEW PRICE LISTING 


Detroit, Feb. 27.—>rice reductions 
announced on Hudson and Terra- 
plane lines now make this com- 
pany’s listings as follows: 
ESSEX—6-CYLINDER. 106 W. B. 

Terraplane Standard M. dc": 


Automotive Baily News | 


“Of, By and For the Entire Automotive Industry” 


Published Every Day Except Sunday. Monday and Holidays, and Tuesday, When a 
Holiday Fails on Monday 
AUTOMOTIVE DAILY NEWS PUBLISHING CORPORATION 
350 Hudson St., New York, N. Y. 
©. J. Elder, President. H. A. Tarantous, Vice-President. Alexander Johnston, Secretary 
Entered as second-class matter, August 27, 1925, at the poss office at 
New York, N. ¥., under the Act of March 3, 1879 
350 Hudson St., New York, N, ¥. Telephone CA nal 6-1000 


MEMBER A. B. C. 





Mail subscriptions to CIRCULATION DEPARTMENT, 1926 Broadway | 7 Roadster «...-+.+.. <a 
Telephone TR afalgar 7-4500 “5 ee 
Subscription Rates: Onw year. $12.00; two years, $20.00 for United States and Canada, 5 Coach.......seeeveeeees »» 505 
, algo Mexico, Cuba and Panama 4 Coupe (R.'S.) . ccccccseces 535 
To Other Countries: One year, $15.00; two years, $26.00. Single coples, 5 cents MR a Fe 555 
ESSEX—6-CYLINDER. 106 W. D. 


TUESDAY, FEBRUARY 28, 1933 Terraplane Special Models 


ADVERTISING AND BUSINESS HEADQUARTERS _ : pone gad tee ceeeeeeee one ae 

Harry A. Tarantous, Busi M ; 350 Hudson St., New York, N. ¥. OACN....... seeees seeees 
- a ous. B. ‘Crighton, Assistant to Business Manager a eee 4 Coupe (R. S.)....eeeeeeee 570 
George M. Slocum, Manager, Detroit Bureau, 427 Fisher Building, Detroit, Mich.; phone > sere ove 595 
Trinity 2-3500. Willard R. Cotton, Western Manager, 333 North Michigan Ave., Chicago, Ce et oo ote ek anis 595 


Ill.; phone Andover 2400. Metz B. Hayes, New England Manager, Little Building, Boston, 
Mass. Blanchard, Nichols & Coleman, American National Bank Building, San Fran- 
cisco, Cal.; Lincoln Building, Los Angeles, Cal.; 1037 Henry Building, Seattle, Wash. 
Address ALL Advertising and business correspondence to 350 Hudson St., New York city. 


ESSEX—8-CYLINDER. 113 W. B. 
Terraplane Eight Models 


EDITORIAL DEPARTMENT Se ene seners = 
350 Hudson St., New York, N. ¥,. Telephone CA-nal 6-1000 DUEEs ssoccescccgacsesoes 
Alexander Johnston, Editor William C. Callahan, News Editor 5 Coach........ © seenecerece 615 
Statistical Department (registration and specifications), P. J. Robas, statistician. 4 Coupe (R. S.)....eeeeeee+ 655 
Engineering Department, Herbert Chase, engineering editor. Merchandising Depart- OD nic csevcens ceveuses . 675 
ment, Charles S. Zack, editor. Art Department, John Bauerfeld, director. 4c 695 
Detroit Bureau, Chris Sinsabaugh, editor, 427-8 Fisher Building, Detroit, Mich. ON. COUPE.... «sssersees 


Telephone Trinity 2-8500. Contributing editor, John C. Wetmore, HUDSON—6-CYLI ‘DER. 113 W. B. 


Super-Six Models 





2 Business Coupe.......... $695 

A Lucky Star |. SS eepepepenn 695 

. . i 2-4 Coupe (R. S.).......... 735 

OME time ago we expressed the belief that a certain man| 5 phaeton .......... eee 
enjoyed the favorable attention of the fates that rule the} 5 Sedan ...........ssseee0s 765 
distinies of men. 2-4 Con. Coupe ........006. 845 


i We received a letter violently dissenting 
from that view. From his empassioned remarks we gathered 
that the writer felt that the only genuine case of “luck” that 


HUDSON—8-CYLINDER,. 119 W. B. 
Standard Eight Models 


° . . © GE es cccavissccncocan $975 
ever had come under his observation was our possession of a| 2-4 Coupe ..............s £95 
job when better men were lacking them. His thesis was that| 5 Sedan ...............+04 1,045 
the ability or the genius of men make the breaks in luck that | 2-4 Con. Coupe............ 1,145 


HUDSON—8-CYLINDER. 132 W B. 
Major Eight Models 
5 Pass. 4-Dr. Tour. Sedan.$1,250 


we talk about and that no man owed anything to the 


blind 
favor of the fates. ‘ 


We still hold to our first opinion. Luck or destiny or| 5 Brougham ...........++- 1.350 
whatever you choose to call it does play a part in the affairs| 5 Club Sedan ............ 1,350 
of men. Some men are born lucky, others are born, as we| 7 Sedan ........-.++.+0- 1,350 


once heard it expressed, with two strikes on them. 

We grant that, after the favored individual gets the 
break from fate, he must have the ability or the genius to 
accept it and to make something of it. Luck never made a 
great man out of a fool, but lack of opportunity has kept 
many men of real ability from realizing their full worth. 

It seems to us that the late Calvin Coolidge was a man 
born under a lucky star. Granting his ability, his sturdy 
common sense, it took the Boston police strike io bring 
Coolidge into a position of national prominence. It was the 
fact that fate called Warren G. Harding before any reason- 
able expectation could have foreshadowed his death, that 
rescued Calvin Coolidge from the graveyard of the vice- 
presidency. The economic currents that contrived a period 
of abnormal prosperity were certainly beyond Mr. Coolidge’s 
control, and yet they functioned in such a way as to bring 
the crest of the wave almost at the moment when the sturdy 
Vermonter was leaving the presidency. His was a successful 
career, fashioned with ability and canny wisdom from a 
series of fortunate happenings. If Coolidge had not had 
ability, obviously he would have frittered away the chances 
that good fortune brought him. 

Are we wrong in believing that Franklin D. Roosevelt, 
next President of these United States, is also a man born to 
bask in the smiles of fortune? His career in some of its 
fundamentals parallels that of Calvin Coolidge. He too 
became governor of a state, and force of circumstances lifted 
him to a position of national prominence. Years before he 
had escaped the malign fate that has awaited so many vice- 
presidents. He has shown the country the iron in his char- 
acter in his long fight against the effects of a devastating 
disease. He has triumphed over obstacles that would have 
stopped many men. And his nomination for the presidency 
came in a year when his party, normally the minority group 
in national affairs, was an inevitable winner. Just the other 
night an assassin sped six bullets at Franklin D. Roosevelt. 
Five people in the group standing about him were struck 
down, while he, the shining mark, escaped unscratched. 

_ Is it too much to hope that Franklin D. Roosevelt, with 
his ability and his strength of character, carries into the 
presidency the priceless gift of enjoying the smiles of the 
fates that rule the destinies of men? 


Six Ways to Lose Orders 


A recent issue of the news letter of the Associated 
Coffee Industries of America contains this salesman’s check 
list under the heading. “Why I Lost That Order”: 

1. I lost the order because I was afraid the buyer would 
say “No.” 

2. I called without knowing anything about the pros- 
pect’s business or needs, 

3. I lost the order to a firm, whose price was lower, 
because I didn’t have enough facts to prove my product was 
worth the money. 

4. I had neglected my prospect too long—a competitive 
salesman beat me to it because he was there first. 

_ 5. I let myself get into an argument with the buyer— 
which I won. That is why I lost the sale. 
6. I too willingly accepted the buyer’s objections. 


JANUARY CAR SALES 
TOP REGISTRATIONS 


(Continued from Page 1) 


However, if present indications 
prove accurate, this reported total of 
registrations would be approximately 
12 to 15 per cent. short of actual 
sales, which would make the total 
sales actually consummated in Janu- 
ary approximately 90,000 units, the 
figure indicated originally in the 
earliest Polk reports for the month. 
If this is so, the cars bought but 
not titled in January will show in 
the February and later registration 
returns. 

Registrations of new trucks in 
twenty-nine states total 6,281 units, 
which was 22.51 per cent. below the 
8,106 units registered in those states 
in January, 1932, but 9.44 per cent. 
above the 5,739 units registered in 
the same states in December, 1932. 
The estimated total sales for Jan- 
uary were 11,400 units. 





RUBBER EXPORTS OFF 
ONE-HALF IN 1932 


Washington, Feb. 27.—The total 
value of exports of rubber products 
from the United States to foreign 
countries in 1932 declined 55.4 per 
cent. under 1931, the decrease being 
particularly marked in exports of 
rubber footwear, according to infor- 
mation made available February 23 
by the Department of Commerce. 
The total value of rubber products 
exported in 1932 was $16,364,678 
compared with $37,710,910 in 1931. 

The rubber products which showed 
less than average reductions in vo!- 
ume of exports d-~‘ng 1932 include 
packing and hose, insulating tape 
and electrical hard rubber goods, 
auto topping, carriage and other 
solid tiring, erasers, and rubber 
goods. 

Exports of automobile and other 
casings, rubber belting, rubber heels 
and rubber boots, toy balloons, and 
bathing caps declined more than 
average during the year. 


| COMINGEVENTS | 


_ 
FEBRUARY 


25-Mar. 4—Seattle, Wash. Seattle Auto- 
motive Trades’ Association show. 

Si-Mar. ¢—Des Ia. Automobile 
show. 





MARCH 
5- 7—New Orleans. Autombile show in 
Municipal Auditorium. Gordon Her- 
10-19—Geucva ‘Seiliseriagé. Internati 
eneva, Switzerlan rna 
automobile show. " one 
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Pyke Johnson Discusses 
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Truck Rail Accord 


(SECOND INSTALLMENT) 


In doing so the Highway Users 
only concurred in action already tak- 
en by the American Automobile As- 
sociation, representing the private 
car users, the National Grange and 
a@ special committee on this subject 
of the Chamber of Commerce of the 
United States. 

The railroad representatives took 
the view that weights and lengths 
are matters for determination by the 
state authorities as they may find 
to be in the public interest and con- 
sequently declined to join in any 
recommendations for uniform appli- 
cation. 

Back of this attitude, of course, 
will be found a disposition on the 
part of some railroad executives to 
insist that every possible restriction 
of the “pay-load” of trucks is de- 
sirable in the railroad interest, 

Back of it, too, is failure to con- 
sider basic facts of road develop- 
ment. The ancient roads of Rome 
and France exist today with only a 
new surfacing necessary to mod- 
ernize them. The charge that the 
modern truck destroys the roads is 
an appeal to prejudice which cannot 
be supported by facts. 

Further Restrictions Not in Public 
Interest™ 


The effect of non-conformity of 
dimensions on shipping costs is so 
apparent as scarcely to require dis- 


cussion. Its parallel goes back to 
the days when every state had its 
own railroad gauge. If a few feet 
in length is to bar a truck from fur- 
ther travel when it comes to a state 
boundary, then the public must pay a 
totally unwarranted shipping bill. 

As frequently pointed out by mem- 
bers of the highway group, “once the 
public interest is met by full pro- 
tection of the highways and by 
widths and lengths acceptable to the 
private car user, then the shipper 
by truck has the right to make the 
fullest possible economic use of the 
vehicle for which he is paying. Any 
other limitation is simply an arbi- 
trary effort to increase thé cost of 
shipment by road, and is not in the 
public interest.” 

In this connection it is perhaps 
well to note that the railroads made 
no counter suggestions. They sim- 
ply declined as a group to accept the 
judgment of the qualified highway 
engineers of the country. 

Business Regulation of Motor 

Vehicles 


The remainder of the report is 
devoted to an agreement between the 
railroads and highway users as to 
the principle of the regulation of 
commercial motor venicles and to 
parallel columns setting forth dis- 
agreements as to the extent and 
form such regulation should take. 

In developing the highway users’ 
point of view, it is perhaps desir- 
able to point out certain fundamen- 
tal facts before going to the ques- 
tions directly at issue. 

Unlike the railroad, the truck has 
no centralized controi, nor is it 
bound to a definite route. It can 
go anywhere at any time, but usually 
does so only for short distances. On 
the other hand, no one operator can 
hold himself out to haul all kinds 
and classes of commodities in the 
present stage of development, He 
hasn’t the equipment to do it. The 
common carrier of railroad termi- 
nology does not exist in the high- 
way field. Those who advocate reg- 
ulation of the vehicle on a railroad 
basis are not familiar with the phys- 
ical differences, 

The suggestion that the motor 
truck should be subject to all of 
the regulations to which railroads 
are subjected, proposed a task, the 
magnitude of which would break 
down the personnel of any regu- 
latory authority, once such a body 
were established, and none now 
exists. It would accomplish noth- 
ing but added costs to the shipper. 


Equal Regulation of All Trucks 
Impossible 


Further, the truck falls into three 
distinct legal classifications, to wit: 
The common carrier, the contract 
carrier and the private carrier. 
Regulate one to the limit and what 
happens? The business turns to 
another. Regulate him and there 
still remains at all times the private 
carrier; who is not subjectto any 


business form of regulation. Yet 
the private carrier constitutes 88 
per cent of the total. 

The economic result, then, is not 
that the business turns to the rail- 
road, but that the particular class of 
trucker who is regulated finds his 
costs multiplied and his business di- 
verted. : 

With these facts in mind, coupled 
with a belief that undue regulation 
now would simply react against even 
the older carriers later, the highway 
users found themselves unable to 
accept the proposals of the railroads 
for complete regulation of the motor 
carrier, 

As a matter of experimentation, 
which is desired by the common 
carrier trucker, they were willing to 
agree that he should be required to 
take out certificates of public con- 
venience and necessity both in in- 
terstate and intrastate commerce as 
a prerequisite to operation. 

As a matter of protection for the 
public they were ready to agree that 
both common and contract carriers 
should meet certain financial and 
safety qualifications. 

To facilitate the accumuiation of 
knowledge necessary to a full under- 
standing of contract carrier opera- 
tions, they were ready to concede 
that permits should be secured by 
contract carriers and that the itin- 
erant trucker should be required to 
obtain a license and should fulfill 
financial responsibility conditions 
not required of the private trucker. 

But when the question of rate 
regulation was raised, the most they 
felt they could do was to say that 
they must await the collection of 
factual data and the results of ex- 
perience before they could say 
whether such action is in the public 
interest. Should it be found to be, 
then they will not oppose it. 

At this point, however, they said 
as the Interstate Commerce Com- 
mission has said: It is one thing to 
regulate a few large companies, an- 
other, perhaps an impractical one, 
to regulate the thousands upon 
thousands of operations of the con- 
tract carrier. 

Further, wherever rate regulation 
of the contract carrier has been at- 
tempted the result has been to im- 
pose a minimum railroad freight 
rate, instead of basing the charge 
for a particular operation on the 
cost of that service. 

Obviously the shippers are not go- 
ing to be willing to say that high- 
way freight rates arbitrarily should 
be lifted to the railroad freight 
level. The chief reasons which have 
impelled them to adopt highway 
transport are service and lower 
costs. As the National Transporta- 
tion Commission says, the shipper 
should not be asked to give up 
whatever natural advantages may 
accrue to them. 

Would it have been in the public 
interest to penalize the linotype in 
order to protect the hand setter of 








(Continued on Page 6) 


OKLAHOMA RULING ENDS 
STATE HIGHWAY DEPT. 


Oklahoma City, Okla., Feb. 27.— 
Oklahoma is temporarily without a 
legal highway department, accord- 
ing to a ruling of J. Berry King, 
Attorney General. The opinion held 
that the old highway commission 


ceased to exist at midnight, Satur- 
day, Feb. 11, when the new law, 
enacted recently by the State Leg- 
islature, went into effect. 

Governor Murray has named only 
one member for the new commis- 
sion, the appointment of L. V. Orton 
of Pawnee having been confirmed 
by unanimous vote of the Senate 
in executive session. Governor Mur- 
ray also issued an extensive order 
directing that Sam R. Hawks and 
J. F. McKeel, commissioners under 
the old law, should continue to hold 
office until their successors are 
named, and that Lew Wentz, Re- 
publican Commissioner against 
whom the new law was directed, 
should immediately cease to per- 
form the duties of his office. King’s 
opinion holds that Murray’s order 
is without legal effect and means 
that about 6,000 employes of the 
department are without legal em- 
ployment in the interim, 
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PASSENGER CAR EQUIPMEN T AND ACCESSORIES 










































































Shock Absorbers 














& : 
NAME AND MODEL fa Ss 
ad eC 
be 2 
$ 2 
D § 
Auburn 8-101 Ste $| K-S Ele | Cha USL | Ste 
Auburn 8-105 Ste $| K-S Ele | Cha USL | Ste 
Auburn 12-161 Ste Borg | K-S Ele | Cha USL | Ste 
Auburn 12-165 | Ste Borg | K-S Ele | Cha USL | Ste 
Austin j NE $|K-S Aut-L | Cha USL | $ 
Buick 33-50 AC $ | AC Oak | AC DR |; AC 
Buick 33-60 AC $| AC Oak | AC DR | AC 
Buick 33-80 AC $ | AC Oak | AC DR | AC 
Buick 33-90 AC $| AC Oak | AC DR | AC 
Cadillac V-8 {AC Jag | AC DR | AC DR | AC 
Cadillac V-12 AC Jag} AC DR | AC DR |} AC 
Cadillac V-16 AC Jag | AC DR | AC DR | AC 
Chevrolet | AC $ | AC DR | AC DR | AC 
Chrysler 6 | AC $| Mot-M DR! AC Wil | Mot-M 
Chrysler Royal 8 | AC $| Mot-M DR] AC Wil | Mot-M 
Chrysler Imperial 8 | AC $| Mot-M DR} AC Wil | Mot-M 
Chrysler Imp. Cust. 8 AC Wal{ Mot-M DR/| ae Wil | Mot-M 
Continental Beacon | AC $|K-S Aut-L USL | Mot-M 
Continental Flyer AC $ | K- 3 Aut-L a0 USL | Mot-M 
Continental Ace | Ste $ | Mot-M Aut-L| AC Nat | Mot-M 
De Soto Six | AC $| Mot-M DR| AC Wil | Mot-M 
Dodge 6 | AC $ | Mot-M DR | AC Wil | Mot-M 
Dodge 8 | AC $| Mot-M DR} AC Wil | Mot-M 
Essex Terraplane 6 Wal $ Mot-M Ele Cha Nat | K-S 
Essex Terraplane 8 Wal $ | Mot-M_ Ele| Cha Nat | K-S 
Ford 4 Model 46 | Var $|K-S Hurd Own | $ 
Ford V-8 Model 40 | Var $|K-S Hurd | Cha Var | $ 
Franklin Olympic 6 Ste None | K-S Yale | Cha Wil | None 
Franklin 6 NE Borg/| K-S Yale | Cha Nat | None 
Franklin 12 NE Borg | K-S Yale | Cha Wil | None 
Graham Standard 6 | AC $| K-S DR | Cha Wil | K-S 
Graham Standard 8 | AC $| K-S DR | Cha Wil | K-S 
Graham Custom 8 | AC $| K-S DR | Cha Wil | K-S 
Hudson Super 6 Ste $ Mot-M_ Ele | Cha Ex | Mot-M 
Hudson 8 Ste ${| Mot-M_ Ele! Cha Ex | Mot-M 
Hupmobile 321 | Ste $ | Ste Ele | Cha Wil | Ste 
Hupmobile 322 | Ste $ | Ste Ele | Cha Wil | Ste 
Hupmobile 326 | Ste $ | Ste Ele | Cha Wil | Ste 
La Salle V-8 {AC Jag| AC DR | AC DR |} AC 
Lincoln V-12 | Wal Wal | K-S Oak | Cha Ex | K-S 
Lincoln V-12 } Wal Wal | K-S Oak | Cha Ex | K-S 
Marmon 16 | AC Jag | AC DR | Cha Ex | AC 
Nash 6 | Ste $|K-S Aut-L| AC USL | K-S 
Nash Standard 8 | Ste $ | K-S Aut-L | AC USL | K-S 
Nash Special 8 | Ste $| K-S Oak | AC USL | K-S 
Nash Ad. Twin Ign. 8 | Ste $ | K-S DR | AC USL | Ste 
Nash Am. Twin Ig. 8 | Ste Borg | K-S DR | AC Ex | Ste 
Oldsmobile 6 ; AC —|AC DR | AC DR | AC 
Oldsmobile 8 | AC —{| AC DR | AC DR | AC 
Packard 8 | NE 2|Mot-M NE/| AC Pre | K-S 
Packard Super 8 | NE 2 Mot-M NE} AC Pre | K-S 
Packard 12 | Wal —|Mot-M NE| AC Pre | K-S 
Pierce-Arrow 836 | NE Borg | K-S Oak | Cha Wil | K-s 
Pierce-Arrow 1236 NE Borg K-S Oak | Cha Wil | K-S 
Pierce-Arrow 1242-7 NE Borg | K-S Oak | Cha Wil | K-S 
Plymouth 6 | AC — | Mot-M DR/| AC Wil | — 
Pontiac Straight 8 | AC — | AC DR | AC DR | AC 
Reo Flying Cloud |— No | K-S DR | Cha Wil | K-S 
Reo Royale — No | K-S DR | Cha Wil }) AC 
Rockne Six Model 10 | Ste —|K-S Aut-L | Cha Wil | K-S 
Studebaker 6 > | Ste None | AC DR | Cha Wil | Ste 
Studebaker Com. 8 | Ste None | AC DR | Cha Wil | Ste 
Studebaker President 8 | Ste Borg | AC DR ! Cha Wil | Ste 
Studebaker Spd. Pres. 8, Ste Borg | AC DR | Cha Wil | Ste 
Stutz LAA | Ste Wal | Ste R | Cha Pre | Mot-M 
Stutz SV-16 | Ste Borg | Ste Oak | Cha Pre | Ste 
Stutz DV-32 | Ste Borg | Ste Oak |} Cha Pre | Ste 
Willys 77 | NE $ | Mot-M Aut-L| Cha USL | $ 
Willys 99 | NE — | Mot-m Aut-L| Cha USL | Mot-M 
KEY TO SYMBOLS AND Spring Covers—And, Andersen Mfg. Com- 
pany; B&s, Briggs & Stratton. 
ABBREVIATIONS Shock Absorbers—Del, Delco Products 
Speedometer—Ste, Stewart-Warner Corp,; Corp.; Hou, Houde Engineer‘ng Corp.: 
NE, Delco Appliance Corp.; AC, AC Mon, Monroe Auto Equipment Company; 
Spark Plug Company; Wal, Waltham Gab, Gabriel Company, 
Watch Company; Var, various makes. Ride Control—Aut, Automatic; Iner, In- 
Clock—Borg, G. W Borg Corp.; Jag, Jager oe ome ee — 16, 
Watch Company; Wal, Waltham Watch Wheels—MW, Motor Wheel Corp.; K-H, 


Company. 

Fuel Gauge—K-S, King-Seeley Corp.; AC, 
AC Spark Plug Company; Mot-M, Moto 
Meter Gauge and Equipment Corp.; Ste, 
Stewart-Warner Corp. 


Lock—Ele, Electrolock-Mitchell Specialty 
Company; Aut-L, Electric Ate-ie 
Corp.; Oak, Oakes Products Conn; 
Delco Remy Corp.; Hurd, Hur one 
Company: Yale, Yale & Towne Mfg. 
Company; NE, Delco Appliance Corp. 

Spark Plugs—Cha, Champion Spark Plug 
Company; AC, AC Spark Plug Company. 

Battery—USL, USL Battery Corp; DR, 
Delco Remy Corp.; Wil, Willard Storage 
Battery Company: Nat, National Lead 
Battery Company; Var, various makes; 
Ex, Electric Storage Battery Company; 


Pre, Prest-O-Lite Company. 

Heat Indicator—Ste, Stewart © Warner 
Corp; AC, AC Spark Plug Company; 
Mot- M. Moto Meter Gauge and Equip- 


ment Corp.; K-S, King-Seeley Corp. 


Cigar Lighter—Cas, Casco Products Corp.; 
ar, various makes; Cuno, Cuno Engi- 


neering Co. 

Hardware Make—Dev, Deveraux-Keeler 
Brass ompany; Tern, Ternstedt Mfg 
Company; Dura, Dura Products Mfg. 
Company; Var, various makes; Han, 
Hancock. 


Non-Shatterable Glass— 
Windshields — LOF, Libbey-Owens-Ford; 
tts, Pittsburgh Plate Glass Corp. 
**Using both Libby-Owens Ford and 
Pittsburgh. 
Horns—Kla, Klaxon, Delco Remy Corp; 
EA, EA Laboratories; Sch, Schwarze 


Electric Co y; Spa, Sparton, Sparks 
Withington; , — oo 
— Systems—Pis Body 
aren Dole Valve "Gon 7 ? 


Kelsey- Hayes Wheel Corp.; Dayton 
Wire Wheel Corp ; Bu, Budd y eel Com- 
pany; Wo, Wood; Wi, Wire; SS, Steel 
Spoke Artillery; "st, ‘Steel ‘Spoke; Di, 
Dise. ++Rockne equipped with Kelsey- 
Hayes wire. Budd steel spoke optional 
at extra cost. 


Symbols—C, coupe; CS, convertible sedan; 
$, extra equipment at additional cost; 
R, Regal models only; 8S, State models 
only; Wire or wood wheels optional; 
*,4 Built-in trunk is standard on 5-pass. 
Victoria coupes on 50, 60 and 80 series 
and Club sedan on the 90 series, 


JARAY NAMES DIRECTORS 


New York, Feb. 27.—At the annual 
meeting of the stockholders of the 
Jaray Streamline Corporation of 
America, the following directors 
were elected to serve for the ensu- 
ing year: Lowell H. Brown, H. B. 
Chalmers, Henry Escher, Edward V. 
McKeown and Neilson Olcott. 


WITHDRAW LINCENSE BILL 

Boston, Mass., Feb. 27.—The Com- 
mittee on dighways and Motor 
Vehicles has reported leave to with- 
draw on a bill of former State 
Senator Robert E. Bigney that ap- 
plicants for licenses to operate mo- 
tor vehicles be examined as to 
physical and mental qualifications. 


= = 2 ef ° 
~ = 3 Bei. 2 
= 3 4 3 |be g ~—- $ 
bo § = Se ike x 3 
5 ie 3 pn |ee r = e 
Cas | Dev | LOF —| Kla Yes | C $|— $ $| Del | 2 {| No MW Wo 
Cas | Dev | LOF —| Kla Yes | Yes $|— $ And | Del | 2 ! No MW Wo 
Cas | Dev | LOF — | Kila Yes | Yes $\|— $ $ | Hou 2 | Aut MW Wo 
Cas | Dev | LOF —| Kila Yes | Yes $|— j— 8 $ And | Hou | 2 | Aut MW Wo 
$i— |$ — | EA-1 No| No $|— |No  —$|Own/ 1 |No J— Di. 
Cas | Tern | LOF Kla-2. Yes| No ‘ | Fish) Yes And $ |; Yes And$|Del | 1 | Iner | KH f 
Cas | Tern | LOF Kla-2 Yes | No ii! Fish | Yes And | Del | 2 | Iner | KH 1 
Cas | Tern | LOF — | Kla-2 Yes | No 11 | Fish |; Yes And | Del | 2 |Iner | KH f 
Cas | Tern | LOF —|Kla-2 Yes|No {1 ; Fish | Yes And | Del | 2 |Iner | KH 
Cas | Tern | LOF LOF ; Kla —-|— — | Fish | — And | Del | 2 |Iner ; KH Wi 
Cas | Tern | LOF LOF | Kla _-|— — | Fish | — And | Del | 2 | Iner KH Wi 
Cas | Tern | LOF LOF ; Kla —_—!— — | Fish | — And | Del | 2 | Iner KH Wi 
$ | Tern | LOF — | Kila Yes | $ $ | Fish | Yes ${ Del | 1 | No | KH Wi 
Yes|— | Pitts $ | Kila Yes|CS cCS|— = 'Del | 1 |No |MW Wi 
Yes | — | Pitts $| Kila Yes|CS cCS|— — And Del | 1 | No |MW Wi 
Yes |— | Pitts $! Kla Yes|CS cCS|— a And | Del | 2 | No | MW Wi 
Cas | — | Pitts Yes | Kla Yes = -. = se _ — And | Hou | 2 |Man |MW Wi 
$|— ~ $ | Sche “ie ise ie f= 
sim =€67T $ | Sche -|- —-|- _ -|— —-|— _ wi 
Si. -% $ | Sche —|— on | — _ —j|Hou | 2 | No -_ wi 
Cas | — | Pitts —j|Kla-2 Yes | $ $|— | Yes —|Del | 1 | No |MW We 
Cas|— | Pitts Kla Yes|— —|— | Yes And | Del | 1 | No MW Wo 
Cas | — | Pitts | Kla Yes | — ow | as | Yes And | Del | 2 | No MW Wo 
$ | Dura | Pitts $| EA Yes | No No| Own! Yes No | Mon | 2 | No MW Wi 
$ | Dura | Pitts $| EA Yes | $ $ | Own | Yes No | Mon | 2 | No MW Wi 
$ | Own | ** — | Var Yes | $ —|— | Yes No | Hou | 2 | Aut | Own Wi 
$ | Own | ** — | Var Yes | $ —|— ‘| Yes No | Hou | 2 | Aut | Own Wi 
Cas | Dura | LOF — | Kila Yes | No wf 2. — | No | Del | 2 | No | MW Wi 
Cas | Dura | LOF LOF | Kla Yes | No No | Del | 2 |Man |MW Wo 
Cas | Dura | LOF LOF | Kla Yes | No Ne |— Ne And | Del | 2 |Man |MW Wo 
$ | Dura | LOF —| Kila Yes|— —|$ | No — | Del 1 | No MW ff 
$| Dura | LOF — — | Kila so a —{| $ |No — | Del 1 | No MW f 
$| Dura | LOF ' LOF | Kila Yoi|— —/| $8 | —| Del | 1 | No MW f 
$ | Dura | Pitts $| EA Yes | $ $ | Dole | Yes No | Mon | 2 | No | MW Wi 
$ | Dura | $ —|EA Yes | $ $ | Own | — No | Gab | 2 |Man |MW_ Wi 
$| Dev | Pitts $ $ | Spa _ | No No | — | Yes None | Gab | 2 | Aut MW fl 
None | Dev | Pitts $| Spa No No|— | Yes None | Gab | 2 | Aut MW | 
Cas | Dev | Pit Pitts Pitts | | Spa —}|No No|/!— | Yes B&S | Gab | 2 | Aut MW ff 
Cas | Tern | -LOF | LOF | ’ Kila-2 —|— — | Fish ji— And | Del | 2 | Iner | KH Wi 
Cuno | _ | ** “- Spa-2 Yes! Own Yes| No | Yes And | Hou | 2 | Aut | KH SS 
Cuno | — ; ** | Spa-2 Yes | Own Yes | No | Yes And | Hou | 2 | Aut | KH ss 
Cas | Tern | Pitts LOF | Spa-2 Yes | Yes —j|— | No And | Hou | 2 | * MW __ Wi 
$| Var | Pitts $ | Spa —|— —|— | Yes Yes$| Gab | 2 | Aut | MW f 
$| Var | Pitts $ | Spa —|-— —|— |Yes Yes$|Gab| 2 !Aut | MW t 
$| Var | Pitts $ | Spa —|csS —|— | Yes Yes $| Del | 1 | Man | MW 1 
$| Var | Pitts $ | Spa —|cs —|— Yes Yes$j{|Del | 2 |Man ; MW f 
Cas | Var | Pitts $ | Spa —|cs —/— __| Yes  Yes$/| Del | 2 | Man | MW 1 
— | Tern | LOF — | Kla-l Yes | — — | Fish | Yes And | Del {| 2 | No | K-H §8t 
— | Tern | LOF —|Kla-1 Yes |— — | Fish | Yes And | Del | 2 | No |K-H St 
Cas|— | LOF LOF | Spa Yes | — — | Own | Yes Own | Del | 2 ;Man |MW Wi 
Cas|— | LOP LOF | Spa yes; — —|Own! Yes Own/|Del | 2 |Man | MW Wi 
Cas | — | LOF LOF | Spa Yes | — — | Own | Yes Own | Del | 2 | Man |MW_ Wi 
Cas | Dura | Pitts Pitts | EA Yes; Yes —|— | Yes And | Del | 2 | No | KH Wi 
Cas | Dura | Pitts Pitts | EA Yes | Yes —|— | Yes And | Del | 2 | No |KH Wi 
Cas | Dura | Pitts Pitts | Kla Yes | Yes —|— | Yes And | Del | 2 | Yes | KH Wo 
—|— | Pitts — | Kila Yes|— —|— | Yes —j|Del | 1 |No |Bu Wi 
— | Tern | LOP —| Kila Yes|—  —| Fish| Yes —|Del | 1 |No |KH Wi 
Cas | — | * Kla Yes | — —|-— | No No | Del | 2 | No MW Wi 
Cas | — } # Kla Yes a4 _ —|— | Yes And | Del | 2 | No MW Wi 
— | Han | ** — | Spa-1 | $ —|— | Yes And | Del | | _| 1 [No [fF tt 
None | Var | ** ** | Spa Yes R —|— Yes And | Hou | 2 | Aut | Bu ss 
None | Var | ** ** | Spa Yes | R —|— Yes And | Hou | 2 | Aut | Bu ss 
Var | Var | ** ** | Spa Yes | R —|— Yes And | Hou | 2 | Aut | Bu ss 
Var | Var | ** ** | Spa Yes |S —|— Yes And | Hou | 2 | Aut! Bu ss 
Cas | Tern | Pitts Pitts | Kla —-|-— —|-— _ $| Gab | 2 |; Aut’ |MW Wo 
— | Tern | Pitts Pitts | Kla —|— —|-— == $| Gab | 2 | Aut |MW Wo 
— | Tern | Pitts Pitts | Kla —|— —|— _— $| Gab | 2 | Aut |MW_Wo 
—|Var | i$ — | Sch —|No No|— |No ${| Mon | 1 |; No | KH Di 
No | Var | LOF — | Sch —|No No|— | Yes $|— |— | No | KH Di 


BAY STATES TRUCK 
INTERESTS KEEP UP 
LEGISLATIVE FIGHT 


(Continued from Page 1) 


drawn to eliminate. Reports are to 
the effect that this is going on all 
over the country. 

“I believe that railroads cannot 
have the faintest hope of bill 808 
passing, but if they can effect the 
passage of the bills eliminating 
trailers from the highway they will 
accomplish the same result, because 
if the truck is to compete success- 
fully with the railroad in distances 
greater than 100 miles a trailer or 
semi-trailer is really necessary. 

“I know of no overwhelming de- 
mand on the part of shippers of 
merchandise to have trailers elimi- 
nated. In fact, an ever-increasing 
proportion of the public are dis- 
covering the great advantages in 
their use. This is the very reason 
why the railroads are seeking to 
have them eliminated. 

“It is strictly an economic strug- 
gle after all. Legislating an inef- 
ficient service into permanence 
when something better has been de- 
veloped to take- its place is simply 
unthinkable for America. 

“One argument for giving the rail- 





roads back their old monopoly is|{about three miles on a gallon of 


that labor suffers from the compe- 
tition, but the railroad is not the 
only employer of labor. In hauling 
by truck and trailer there is more 
labor employed per ton moved than 
in hauling by railroad. Elimination 
of the truck and trailer combina- 


tion would throw out of employment 
thousands of men now employed in 
trucking. 

“Those who have been pleading 
with tears in their eyes for the pas- 
sage of this bill, and who intimate 
that truck-and-trailer competition 
has necessitated reducton of wages 
of the labor on the railroads have 
said nothing about the increase in 
salary of the president of the New 
York, New Haven & Hartford from 
$62,000 to $92,000 a year at the very 
time when workmen’s wages are 
being reduced. Personally I know 
nothing about the salary of the 
president of the New York, New 
Haven & Hartford Railroad, but 
these figures given were brought out 
in the hearing on Bill 808. 

“Another argument they are bring- 
ing up as to why the trucks and 
trailers should be eliminated is that 
the railroads are big taxpayers and 
that trucks pay no taxes. Now we 
are faced with the 1-cent additional 
gasoline tax, which will make § cents 
per gallon. The ten-ton capacity 
truck-and-trailer combination makes 





gasoline. 

“This would mean that the gaso- 
line tax alone on the truck-and- 
trailer combination is 142 cents @ 
mile. This combination, in order 
to make money, must travel not 
less than twenty miles 2 day. There- 
fore, it pays $3 a day in gasoline 
tax alone. This is $900 a year. 

“This takes no account of many 
other forms of taxes, such as: Ex- 
cise, $17; manufacturers’ sales, $130; 
registration, $60; local terminal, 
$100, making altogether about one- 
fourth of the first cost of the ve- 
hicle yearly. 

“It is also urged that the size 
of the truck-and-trailer combing- 
tion makes it a menace on the high- 
way. This is absurd. Most of these 
units run along at thirty to forty 
miles an hour right along in the 
stream of traffic. 

“I will venture the assertion that 
the trucks and trailers on the high- 
way between Springfield and Boston, 
the main artery, have held pleasure 
cars up an average of not more 
than three minutes in the whole 
journey. Sometimes when you're 
driving on the highway hold a watch 
and see.” 
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Pyke Johnson Discusses 
Truck Rail Accord 


(Continued from Page 4) 


railroads have 
to main- 


type? Should the 
been penalized in order 
tain the canals? 


It can be said fairly in rebuttal | 
not all | 


that these arguments do 
apply to the common carrier. But 
the point is that the common cCar- | 
rier who finds his rates “frozen’ 
in competition with the contract 
carrier loses his opportunity to “do 
business and until, if ever, a fair 
solution can be found as betwecn 
the for-hire and the private car- 


rier, there is no gain to the public | 


or to the common or contract car- 


rier in regulation of the rates of the | 


latter. 
Public Not Demanding Rate 
Regulation 
Finally, “it is a significant fact,” 


says the Interstate Commerce Com- | 


mission, “that there is substantially 


no demand for public regulation of | 


the charges of motor trucks to pro- 
tect shippers against exorbitant or 
discriminatory charges. 
mand has been chiefly from the 
railroads and for the prescription of | 
minimum rather than maximum 
charges.” 

The present application of the 
agricultural, coal and lumber in- 
terests for lower freight rates is a 
fair evidence of the public attitude | 
on rates. 


the _bhysical diferences between rail’ 


Figures in this table are from R. L. 











States 


Chrysler 
De Soto 





The de-| 


CHRYSLER GROUP 





;and motor operations, the. highway 
group could not join the railroad 
| recommendation for regulation 
based on railroad practice. 


}lieve that the eventual solution of 
this phase of the _ transportation | 
| problems rests in retaining as far as 
| possible the complete flexibility and 
| Mobility of the truck on the ground 
that its chief service is and always 
will be in supplementing the rail-| 
road in the short-haul and terminal | 
| zones. 
| Ready to He!p Railroads Enter Field 
| Believing that correlation of the 
{two services is distinctly in the in- 
| terest of the public, they were ready 
/to aprove the theory that railroads 
| should have complete equality of op- 
portunity in entering the field of 
|} motor transportation. 
With these comments, 
points at least, in the report of the 
| joint committee have been covered. 


Rather, they were inclined to be- | 





the chief | 
}motor clubs in this territory. 


be done, there can be no question 
but that the public interest will be 
better served than it has been by 
recourse to legislative bickering and 
feuds. 


TRADE GROUPS FIGHT 
FOR LOWER TAXES TO 
AUTOMOBILE OWNER 


(Continued from Page 1) 


ciation, the Autemobile Legal Asso- 
ciation, the Motur Truck Club of 
New Jersey and the newly formed 
New Jersey unit of the Motorists’ 
League, a national organization 
|against gasoline tax increases and 
diversion of motor funds. 


It was announced that the in- 


\itial action of the Motorists’ League 
| wouid be the introduction of a bill 


calling for a flat $5 annual fee for 
passenger car license plates, $10 for 
dealeis’ plates and a reduction in 
the cost of the yearly drivers’ li- 
cense from $3 to $1. 

The Motorists’ League is in no 
sense competitive with the several 
It of- 
fers no travel information, road ser- 


Out of the deliberations of the! vice or any of the other functions 


twelve have come a better under- | of regular miotor clubs. 
standing of the mutual problems in- | 


| volved and a keener appreciation of | which every car 
| the desirability of conference as op-|for a nominal fee, the funds to be! 
legislative settlement of | utilized to further the league’s three- 


| posed to 
}economic questions. 


It is purely a legislative body to} 


owner is eligible 


point program to prevent further 


As the national discussion is fol-/|taxation of owners of motor vehicles, 


lowed by state conferences, 


it may/}to prevent further diversion of gas- 


| be expected that the approach to a/oline tax funds and to reduce the 
In the light of these facts which | full correlation of the two agencies| present tax levics on owners and 


as already noted have their basis in| of transportation will be quickened. | operators. 
Elected head of the new group was! saler. 


Wherever and whenever this can 


John C. Barclay of Montclair, who 
is also vice-president of the New 
Jersey Automobile Club. Ray E. 
Nash is vice-president, Harry D. 
Bowman, treasurer, and Howard H. 
Lepper, secretary. Headquarters of 
the league is at 191 Central Ave. 

In addition to the officers the 
members of the board of trustees are 
Claude E. Holgate, manager of the 
Newark Automobile Trade Associa- 
tion; Otto Dodge, state manager of 
the Automobile Legal Association, 
and A, A. Buckley of Belleville. 


DUBUQUE SHOW ATTRACTS 
6,500 IN FOUR-DAY RUN 





Dubuque, Ia., Feb. 27—Success 
marked the second annual automo- 
bile show of dealers and accessory 
houses as staged over a four-day 
period, paid admissions numbering 
more than 6,500. 

There were twenty-nine models 


shown on the floors with practically 
every dealer in town taking an ac- 
tive and prominent part in the 





event. Ideal weather spurred up the 
crowds. The admission charge was 
25 cents. 





ASK TAX LAW CHANGE 

Milwaukee, Wis., Feb. 27.—Two 
changes in automotive tax laws are 
advocated by the Milwaukee County 
Retail Gasoline Dealers’ Association, 
namely, to change the date of. expi- 
ration of the motor license registra- 
tion year from December 31 to June 
30 and to give the 3 per cent. shrink- 
lage allowance in gasoline taxation 
to the retailer instead of the whole- 


ERSKINE TELLS WHY 
WHITE, UNITED TRUCK 
MERGER WAS DROPPED 


(Continued from Page 1) 


and minority objections, 
kine said. 


” Mr) Ers- 


Mr. Erskine stated that through 
the United Truck Corporation Stude- 
baker owns more than 95 per cent. 
of White stock, and that the plan of 
consolidation between White and 
United was for the purpose of con- 
solidating the Studebaker-White in- 
terests “which are now identical in 
a practical if not a legal sense, with 
regard to all of the former White 
stockholders except a very small mi- 


nority.” 


Cleveland, 


Feb. 27,—Seven direc- 


tors of White Motor Company and 
the company have filed answers to 


stockholders’ 


suit brought against 


them charging that at the time of 
the merger of White Motor and 
Studebaker Corporation the direc- 
tors caused 15,000 shares of White 
Motor stock to be illegally distrib- 
uted to key men, or in effect to 


themselves. ’ 
The answers deny that distribu- 


tion was illegal, 


and state that it 


was a part of the merger terms with 


Studebaker Corporation, 


and was 


approved by more than 95 per cent. 
of the White stockholders. 
Directors filing answers are those 


living in Cleveland. 


Out-of-town 


directors, although sued, were not 





served, it is understood. 


CUMULATIVE NEW PASSENGER CAR 


Polk & Co. of Detroit, with the exception of Ilinois, which are supplied by the Robinson Advertising Service, Springfield, Il., 
in the New York state total. 


In this table, 22 states and the District of Columbia. 
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Cadillac 


GENERAL MOTORS GROUP 





Returns for today: 





ia 


Chevrolet 
La Salle 
Oldsmobile 





Delaware | 9! 2 1| 21 33] 44, | 44| 17) 100) | 4 20 
Florida | 16 7 37] 239 299 | 380) 2| 382 | 59) 3) ~—«536 5] 6| 46! 
Idaho | l 2 2 30) 34| 30) rT 31] 2] l 57 3| 1| 
Mlinois | 113) —«<17ii 237 954 1475] ‘1165, 35 1200] 321| 33; 1601] 25} 155] 379) 
Indiana | 24 99, +110) 497| 730) 527 1 528] 80) 5} 957| 6| 58| 111) 
Kansas ms. 4 5) +19) ~~ +107 133| 184) rT 185 | 34] 232) 6| 33! 
Maryland | 24 24) 33). ~«187, 268], +183) 5| 188 | 49| 2| «603; 3) 12! 74) 
Michigan | 50 68) 245 416 779| ~—“T8ij 7| 788] «223 17; _—«1801 18} 109) 425) 
Minnesota 21 7 40 170] 238 | 180) 8) 188 | 73| 5| 586 2) 16| 81| 
Missouri | S17 21| 45 188| 271| 321 5| 326 | 61| 1) 444) 2| 10 710| 
Nebraska i; 9 1| 29, «1:17 156 _—‘187| 187 | 29) 1| 310] 3] 15) 54| 
New Jersey | 55 47; ‘101 408 611] 296) 7| 303 | 183) 22; ~—«:1214/ 27] 52 294 
North Carolina | 25 12) 50; «175 | 262 | 300| 3| 303 | 38} 3] 669/ 2| 14) 71| 
North Dakota | 2 4, 7| 22 35] 37| | 37] 7| i 65] | 1| 10 
Ohio — | poco ener 211; —78i, 1222] 754| 10! -—<“i«t«‘T AY 169 | 20; —«21654| 19| 65) 308| 
Pennsylvania | 81| 259 767 1194] 594) 8| 602 | 280) 20; ~—«:1763} 21) 57| 281| 
South Carolina | 3] 16) 83| 110[ 149) j 149 | 20) | 260) | 3| 14) 
South Dakota | i 2) 10| 58| 71 nj 56 } 56] 5| | 111| | 8) 8 
Utah | ] 7| 10| 38) 55, —«42 1| 43 | 9| 1| 719) 1] | 4, 
Virginia | a 24, 61| 164| 263 | 245| 4 249 | 40| 464| 1] 7] 61| 
West Virginia —_| 10) 62| 157; 239] 156) 1; 157] 17/ 1] 253] 2) j 29; 
Wisconsin | 16| 64 ~«+2143)~=S*—=é<“<«S]S*«<‘i,SC~‘“C«:‘CSRiY 155 | 69) 3 419| 5| 21/ 77) 
Dist. of Columbia a 8) 32 79) 129 109) 3] 112 43 332| 1 12 78| 

Line Totals 579) 7716, 1681; 5801! 6874| 103; 1828} 142 14510} 143} 635, _ 2529) 

_ Group Totals | | 8837 | | | 6977 | | | | | | 
Delaware, 1932 | 9| 1| 5) 12 27,33) 2| 35, 4) 101| 3} 11 24| 
Florida, 1932 | 34) 7 25| —*137| 203[ «3011 5 306) ——t«éO 4| 800} 4| 9! 69) 
Idaho, 1932 | 3} 3} 13| 7| 26 | 55] ] 55] 11) | 87} | 1| 8) 
Tlinois, 1932 | 104) 120 172 323] 719 | 253) 18) 271 | 378] 51) 2037 34) 206) 257] 
Indiana, 1932 | 3 7 51) 80; «238 | 407|——S SC 548 | 184] 8} 1225] | 99 __—«148 
Kansas, 1932 | 1 12 34| 61| 114| 266 1] 267 | 66) 5] 423| 1| 19) 44) 
Maryland, Cy is 3| 36 35 87; 188) j 188 | 65] 5| 646) 2) 14| 98) 
Michigan, 1932 [| 36| 40| 118) 122| 316, 555] 44 599] +254! 34) ~—«:1492/ rT) 261] 300; 
Minnesota, 1932 | _22, 13) 26) 62) 123| 204] j 204 | 87/ 3) 595) 3] 34) 47| 
Missouri, 1932 is 18} 21) aif, 86 166 = 249) | 249 | 66) 15) 738| 3 30) 59] 
Nebraska, 1932 | 13} 8 27| 50 98| —«290,—C—=—<“<‘CS”S”S*«CYC~C~«‘« |__| | 23, 39| 
New Jersey, 1932 | 92) 38) 88/ _—«197 415| «Sil; —S—«éiDK 525, «486, =—SsS7|—Ss:1616| S34] S154] 188) 
No. Carolina, 1932 | 17 7 56, 69, i a a at 3| 16| 48| 
North Dakota, °32 | 4 1| 12| 11) 28 | 53) 53 | 18) j 119) j 2| 5| 
Ohio, 1933 | ajo 138) 244) 527, 726)~=S*s=«‘2]sti‘<i=<=é‘é‘sYYS!S*C | SSCSCSC«|SC«i BT 15] 139} 322! 
Pennsylvania, ’32 | 163) 80) 176 410| 829| 1057, ~—Ss«0|—=Ss=<C«i ST ]SS~*«~SidMAS(C«é“‘C#CSSAAYW;«CO#C«2 39; 45) 133| 242! 
Se. Carolina, 1932| 8 6| 13) 26) 53[ izzy iD 123, ~«29+4 | 363) 2) 6| 24! 
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and New Jersey, 


Some of these data have been published previously, but is given here complete for the convenience of our subscribers. 
Kansas, Missouri, Nebraska, 


__HUDSON GROUP __ 
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In and About the Plants 


By Chris Sinsabaugh 






(Continued From Page 2) 


Monday noon radio conferences with the dealerships is expected to pep 


Dodge 


“Dodge dealers’ retail deliveries of Dodge and Plymouth passenger 
cars and Dodge commercial units recorded so far this year exceed sales 


made during the corresponding period of 1932 by 50.6 per cent.,” is the 
statement made by A. vanDerZee, general sales manager. In a nutshell 


this shows how Dodge is going at the present time. . Production is 


running along without a break and preparations are being made for a 
spring drive, all signs pointing to business that should remind dealers 


of palmier days, 
Packard 


While Packard is not given to talking about its activities, still it is 
a significant sign that business must be good when the company will 
issue a statement to the effect that “actual deliveries to customers in 
the first twenty days of February exceeded those of the first twenty 
days of February in 1932 by 20 per cent. . . . Which leads to the 
significant remark of M. M. Gilman, vice-president of distribution, that 
“Whether or not the Packard deliveries in February means that the 
long delayed buying of motor cars has set in, we don’t know. We are, 
of course, convinced, as is everyone else, that a return of greater volume 
in automobile buying is certain. People either must replace their 
present cars with new ones eventually or walk, and they are not going 
to give up the motor car.” 





. H. SHOW PLANNED 
Manchester, N. H., Feb. 27.—The 
New Hampshire Automobile Show, 
scheduled to be held at the Ritz 
here the week of March 6, will have 
a “queen.” Manchester girls are 


competing for the honor, which will 
be awarded to the one selling the 
largest number of show tickets. All 


for and about 50 cars will be ex- 
hibited, it is understood. 





| 
‘| 


REORGANIZATION PLAN 
FOR PERKINS POSTPONED 


Springfield, Mass., Feb. 27.—Ques- 
tions of new financing and of pos- 
sibly a change in management re- 
maining unsettled, the annual 
stockholders’ meeting of the Per- 
kins Machine and Gear Company of 
Springfield has been adjourned for 


the second time. It will be held at 


the call of the president. 

A committee has been appointed 
by the stockholders which has been 
engaged for the last several weeks 
in attempting to find a solution to 
company problems that as yet have 
not been made fully public. Infor- 
mation is, however, that new capital 
is being sought and that receipt of 
it may involve a change in officers. 

The Perkins Company, which 
manufactures mechanical tools and 
gears and worms, is headed by Ju- 
lian L. Perkins, one of its founders, 
and has as its secretary and general 
manager, Frederick H. Rich. It em- 
ploys about 125. 


Dr. Edwin C. Gilbert, formerly 
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general manager of the Chapman | 


Valve Company and now a director 
of the Perkins Company, is said to 
be under consideration for the presi- 
dency should a change be deemed 
necessary. Dr. Gilbert also is a for- 
mer president of the Springfield 
Chamber of Commerce. 


FEDERAL COMMODITY INDEX 
DECLINES IN WEEK, FEB. 18 


Washingten, Feb. 


dealer spaces have been contracted | during the week ended February 18 | 


in five of the ten commodity groups | 
of the wholesale price index of the’ 


|/that revenue from sale of automo- 


| $240,447.95, almost as much as the 
27.—Declines | 














AMERICAN-LA FRANCE IS 
BUILDING REFUSE TRUCKS 


Elmira, N. Y., Feb. 27. — The 
|American-La France and Foamite 
|Corporation plant here is getting 
into production on a refuse col- 
lector, designed to make operations 
of urban disposal departments more 
efficient. 

This company is also building five 


cack Christy t f > i 
Bureau of Labor Statistics caused a | tates’ ouaa, ede oe 


decrease of two-tenths of 1 per cent./that prospects for the company’s 
in the index, losing most of the gain | jine of engines look very promising. 
of the preceding week, according to | - . 
information made available by the 
Department of Labor. 

The index at the end of the week | es 
stood at 60.1, approximately one-| Tremton, N. J. Feb. 27.—Col. 
tenth of 1 per cent. above the low} Charles H. Blunt, commissioner of 
—_ of _ aye established | labor, reports that employment in 
or the week ended February 4, when | New Jersey factories has dropped 
the index declined to 60. For ene | |4.8 per cent. from December to Jan- 
week ended February 18 virtually | 
all of the commodity groups of the |¥4ry. Payrolls at the same time de- 
wholesale price index, except farm | CT€aSed 6.9 per cent. and averace 
products and foods, which retained | Weekly earnings 2.2. This report 
the advances of the last two weeks, | W@S based on returns received from 
stood at the lowest levels of the de- | 99 establishments in the state em- 
pression. | Ploying an average of 150,715 work- 

ren ers, with total weekly earnings of 
$3,060,653 in wages paid. The aver- 
age weekly pay decreased from 
$20.76 to $20.31. 


Canadian Pacific Adopts 
Motor Train Service 


Montreal, Feb, 27.—The Cana- 
dian Pacific Railway will in- 


augurate a motor train service, 
beginning today, in addition to 
regular trains, on the Toronto- 
Hamilton run. 





| JERSEY EMPLOYMENT 
SHOWS BIG DECREASE 


JANUARY LICENSE RECEIPTS 
IN OKLAHOMA SHOW GAIN | 
Oklahoma City, Okla., Feb. 27) 
(UTPS).—Figures released recently 
by Melven Cornish, Chairman of the 
Oklahoma Tax Commission, show 


COMPANY MOVING 
Two Rivers, Wis., Feb. 27.—The 
Denmark Motor Device Company, 
manufacturers of automobile carbu- 
retors, is moving its plant from Den- 


bile and truck tags in January was 


return for the six months ending| mark to this city. The firm was 
| December 31. ‘Total receipts from | founded five months ago at Den- 
automobile, truck and tractor license | mark and is headed by J. V. Dear- 


plates since July ia are $516,138.80. |} mann. 








REGISTRATION STATISTICS, JANUARY, 1933. 


which are furnished by the New Jersey Motor List Company, New Car Division, Trenton, N. J. Metropolitan district figures, compiled by Sherlock & Arnold, New York city, are included 
Readers desiring county, city or town lists, or lists of owners in any given section may obtain these by addressing any of these three companies. 


North Carolina, New Jersey, Pennsylvania, Virginia 











- 




















































































































STUDEBAKER GROUP WILLYS-OV’D GROUP NON-AFFILIATED MANUFACTURERS 
ke 
$ = ‘ , 
= wl eg | . gi a/a/2|¢ : i. | SS 
ce | 2] § = Ss 143) 4/4)8)]8 | a | @ 38 
BE | s 2 Biitaeeteasae ; | 3 ¢ | 43 
o< S 3 ° = be oF i b = Ss a = © — ¢ 
x w = « | 4 o _ oO | & = Zz os 4 a 
Delaware l | 3 1| 4| 2| | 2] 6 | Pw 2) | 3 4 = | 241 
Florida i 7 7] 14] 9| 2| 11] 1) 136| | 4| 9| 3| | 4) Sia HCC 
Idaho I | 4 | 4 1| | 1 1| | 2} 32 | 1| | - i 3 141 
Hlinois | 9| 84 124] 217,81 9) 0, « # #£&;%2«*C | 10,54] CD 3] C5] SC«*SG 19; 10{—«5,909 
Indiana | 1| 83) ~—S«| 149] 29 ij 30,13) 1i| | _17_——=«a0 2| 13] 8| 2| 4| 2,812 
Kansas | 1| 7 10} i] 1| 4] ee ce. UL. LD Cl 682 
Maryland | 4 28; ~—Ss«d19 51] ~—s« | 6; #42 | | Zz 4. 3h | 5| 10) 1j | 1387 
Michigan | 4| 83, —Ss«29) 116 | 28] 1) 29) ~~Stté«OS J | 6| 1\ 56 28} | ”m60t=é<‘i:S:C“‘C CT 54, «4,632 
Minnesota | 2| 16 27| 45| 16 16} 1| | ; 2} 5 J § Wy a wy wt 
Missouri _ | 4| 13| 2; 12| 7 lt | a4 aff qf fF wy jf i @©63 1,296 
Nebraska —sit, 1) 15) 10; 26j #412, °& ‘Jf 12; ~—SsQ ET ff, Ut . | ~ 2 ee ee 
New Jersey | 5] 52| 46) 103] | 5| 16 | q (a a 3 a, 80] ssa YSSCSC«i«AT 
North Carolina | | 19] 5] —  . Ff. 4; ys | | 3| 3| | 4 3 ja, 1,502 
North Dakota | | 3] | 3, ct YY -——  - | | ; Yq | _ 1) _ 4 oe ee 
Ohio | 6| 90} 57| 153 | 102) 4| 106{ 14] 2| | 9347133 T 37| 32! 13,13] S479 
Pennsylvania | “9 51| 43/ 103, si«*] (‘$SCsaéséAY:*C 59] 14 iss ~ = ti(‘cL;té‘(ité‘ | 37 47| | 4i7| 40) Bi 12] 4,727 
South Carolina | j 1| j i] 2) 1 2] za 44| | | 1 3] ] 2| 4| fC 
South Dakota | } 10) 3] 13] 1| j 1| | j | : ij ] 1 1| | 278 
Utah | } 1| 2| 3] | | | 2| | | 1| 6| ] ] 4| 1| rt 1| 225 
Virginia | 1 24/ 15] 40 | 12| j 12] 2| 4| l 4 7 | 3; 5| 1| 4] 1,209 
West Virginia | | 8) 7 [6 1| 7] | ] | og} 2| 3| | I 763 
Wisconsin | 1 13} 14) 28) ~—=«.20/ j 20 | 1| j | | 7 7 ] ‘17 3] 3) | 1,134 
Dist. of Columbia 1\ 20 16 37 17 4| 21 1| 1| 2| 10; {| 13i 7 1| 843 
Line Totals 49| 635| 522 488| 35| 117} 267 | 6| 46| 318}  257| 10} 294| 251) £4| 140) 40,110 
Group Totals | , | | 1206 | | | 523 | | | | i ’ } | | | | 
Delaware, 1932 | | 3} 3] | 2| | | | { 2| 2) 1| 3| 8| j 4| 255 
Florida, 1932 | i 3| 24| 28{ 5] 2 7 sf | 14| 21| 9| 17} 19) 17| 3| 6] Tia 
Idaho, 1932 | | 1| 3} -—_ «= 4j wy .6Ct~«SY | | . = ro \ 6 1| | 2| 214 
Hllinois, 1932 | 21) 10} 252| 283] —_—«192| 21] 213],——i,CtCiCSY | 14, 103,70] Sst BCSC«iAB 23) 58] «5,164 
Indiana, 1932 | S| si 123} 139] —«129,_—S «3 142, =] j ] 13] 29,26 ii tséG 18| 3,180 
Kansas,1932 |  2| 3 26} 31] 40, #«x+7 47) 3| +, . [ gf 8 Z 10| yj 3 2] 1,080 
Maryland, 1932 | 3 8) 38] 49] 20) 3| 23, «8 ] a 15) 1) 14/ 10) 5| 1292 
Michigan, 1932 | 20} 85) 114{ 49 7 56, ~—=«:2177 | | |: 100] 49] 18) i9} 37,  2ij 20] 4,137 
Minnesota, 1932 | i 2) 47| 7) 6} 4i| 5| | | ij ~=—CoioySté‘“‘ ;S”*é*KY:CCOSS 7 By 1270 
Missouri, 1932 | 7 2) 29] 38,5, o;.0COT a4,CdT Ha 8) 2913] 1 cin 1,561 
Nebraska, 1932 {| 1 2 20) — 34) A 36 (ia ; . @- —_—— ae ; 4 2) 4] 1,149 
New Jersey, 1932 | 34| 16| 186| 236 | 73; ~+«31 110] 31| | i 14) 55} 40 21/101] 130) | 4,450 
No. Carolina, 1932 | 1| 4| 18] 23, _«18) 1) 19} «10 “1 | | 3] 3] 4a 1 | 2| 1,231 
North Dakota, ’32 | | | 6| 6{ sd 3) ia | l ] { 4| 1| Se ed “1 267 
Ohio, 1933 | 9! 15) 97] 12ijf- 137,23 160 | 53, 1] | 25, 72,31) 860} 35] 2 34] 4,407 
Pennsylvania, ’32 | 19] 19] 189] 227, «183, —Stt«é‘SY 202,36] S| { 41) — 89] 3 48) | 118], 87] 20) 70| «6,325 
So. Carolina, 1932 | | 1| 3] 4| 5] 1 6, ~« 1] j 1) 2| 3i i 3 4| 1 T 644 
So. Dakota, 1932 | | | 5] 5] 4| j 4| 2| | | j 1] 5| 2| 1| 1 lj sé 
Utah, 1932 | | 3| 9| 12] 3/ 1 ————— | | 1] 5| 1 6| 3] 1 4| 264 
Virginia, 1932 | 3] 2) 38| 43 | 26| 6| 32 | 17| 11] | 1j 23} 22] 5) 17| 15] 4| 7 2,462 
West Virginia, ’32 | 1 | 17] 18 | 30) | 31] j ] a. 1| 17] 9| 5] 5] 128 
Wisconsin, 1932 | 3] 6| 81] 90] 62| 7 ) | ] 1 24| 12) 3} 59] 42) 7 4i| 2,236 
Dist. of Col., 1932 3 25) 28 16| 2) 18 13} j j 6) 18 11' 1| 15) 37] 1| 1 1,136 
Line Totals, ’32 119 132| 1324| 1156| 173] 319} 26| | 143] 617, 405) 184| 654| 613} 155| 378 45,455 


Group Totals, ’32| 








1329 | l 





| | | | ' 





i 





| 














Bendix Power Brake Installation 


On Passenger Cars 


Detailed information covering the important engineer- 
ing features of 1933 installations of Bendix B-K vacuum 
power brakes as applied to Studebaker, Hudson and Auburn 
motor cars has recently been made available through the 


Bendix engineering department and is given below. 
On.Studebaker models the Bendix ¢ 
power duo brakes consists of the fol- 
lowing elements, Fig. 1: Valve oper- 
ating lever A, power unit lever B, 
bell crank lever C and vacuum power 
unit D, the front end of which is 
connected to the frame bracket, and 
the rear end to the lever B, the 
vasuum for operating the power unit 


speric pressure. 


clevis and pin. 
Since 


the piston, reducing the vacuum. A 
partial vacuum is still maintained 
on the head side of the piston, so 
that it is driven forward, by atmo- 
The force of the 
piston is now exerted on power unit 
lever B through the piston rod 


lever B has a clearance 


supplied by a %-inch line running 
to the intake manifold. 

When the brake pedal is depressed 
the initial travel operates the in- 
ternal 
unit D. Atmosphere 
through port F, first passing through 


is admitted | 


around the pedal shaft O, the force 
\from the power cylinder is balanced 
against the pedal force about pin 1 
valve E within the power/as a fulcrum, and when the force 
from the power unit has built up to 
a point of balance with the pedal 
air filter G and port H to the rear leffort through pin 2, the lever age 
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valve is also used so that the high- 
est vacuum is maintained in the re- 
servoir at all times, and power brake 
applications are permitted after the 
engine is stopped. When the brake 
pedal is depressed, its initial travel 
operates the internal valve E within 
the power unit D, 

Atmosphere is admitted to the 
chamber beneath the piston through 
port F, first passing through air 
filter G and port H. Atmospheric 
pressure forces the piston K toward 
the head of the cylinder, actuating 
power unit lever B and power is 
transmitted to the brake system 
through pull rod R connected to the 
brake crosshaft. Because the power 
unit lever B has a clearance around 
pedal shaft O and is pivoted to the 
pedal at pin 1, a portion of the 
power derived from the cylinder is 
balanced against the brake pedal. 
The “feel” of the brake pedal is in 
proportion to the deceleration de- 


FUTURE TRANSMISSION 
REQUIREMENTS FORMULATED 


As reported in these columns at the time of the recent 
annual meeting of the Society of Automotive Engineers, 
Joseph A, Anglada took a prominent part in discussing the 
paper on automatic transmissions by Walter C. Keyes. Mr. 
Anglada has since prepared the following written discussion, 
including and amplifying his remarks at the meeting, and 
laying down what he considers to be the requirements that 
must be met by any acceptable substitute for the present 

 — 


transmission: ¢ 
Mr. Keyes has done a good job 
in compiling a record of the litera- 
ture descriptive of unconventional 
forms of motor vehicle transmissions. 
Many efforts to provide automatic 


This suggests the use of a plane- 
tary gear system with its brake 
bands and linkages, or the use of 
overrunning clutches with a sliding 
gear or clutch-type transmission, 


sired by the driver. The valve oper- 
ating lever, which is mounted on 
the brake pedal, is adjustable to 
provide adjustment for power valve 


timing. 


In the Auburn installation the 
power unit of the single anchor duo- 
servo hydraulic brakes consists of 
valve operating lever A, power unit 
lever B and vacuum power unit D, 
the housing of which is pivotly sup- 
ported by a bracket attached to the 


frame X-member. 












or at least semi-automatic change- 
gear devices have been made, and 
the defects of complication, unre- 
liability and high cost has been 
common to all. 

The electric form of transmission 
has had its adherents, but it seems 
that the penalty of weight and cost 
prohibits the consideration of elec- 
tric drive on highway vehicles. Elec- 
tric drive systems which have been 
carefully worked out for bus and 
truck use weigh upward of 2,000 


When the brake pedal is depressed, 
its initial travel operates the in- 
ternal valve E within the power unit 
D. Atmosphere is admitted to the 
chamber beneath the piston through 
port F, first passing through air 
filter G and port H. Atmosphere 
pressure forces the piston K toward 
the head of the cylinder, actuating 
power unit lever B, and power is 
transmitted to the brake system 
through push rod R conected to the 
hydraulic master cylinder. Since 
the power unit lever B has a clear- 
ance around pedal shaft C and is 
pivoted to the pedal at pin 1, a por- 
tion of the power derived from the 
cylinder is balanced against the 
brake pedal. The valve operating 
lever, which is mounted on the 






















pounds per vehicle and cost about 
one dollar per pound. The flexi- 
bility of electric drive is the novel 
feature desired in any form of motor 
vehicle propulsion, and the sim- 
plicity of control also adds to its 
attractiveness, but the weight and 
cost seems to be insurmountably 
difficult. 

Difficulty in devising a mechani- 
cal mechanism possessing the good 
characteristics of the electric drive 
has prompted the development of 
means to make gear hanging easier. 
Several creditable attempts along 
this line have resulted in the pres- 
ent quite satisfactory syncromesh 
transmission, power operated clutch 
and free wheeling unit, triple com- 





bination. 


chamber of the cylinder J. Atmos- 
pheric pressure forces the piston K 
forward actuating power unit lever 
B, which, in turn, relays the power 
through bell crank lever C to the 
main petdal rod L connected with 
the crossshaft M. Because the pow- 
er unit lever B has a clearance 
around the pedal shaft O, however, 
and is pivoted at pin 1, a certain 
portion of the power derived from | 
the cylinder is balanced against the | 
brake pedal P through pin 2. 

Although the braking force is ob- | 
tained from the power unit, the} 
“feel” of the brake pedal is in ex- 
act proportion to the deceleration 
desired by the driver. Fig. 1, sup- 
plemented by Figs. 2, 3 and 4, explain ; 
the manner in which the foot and 
power forces are combined. 

Fig. 2 illustrates the system with 
all parts in normal brake release 
position. The valve is held in the 
release or open position by the valve 
operating lever, Fig. 1, and a state 
of vacuum exists on both sides of the 
piston. It will be noted that the 
valve rod yoke is attached to the 
valve lever without clearance, so} 
that any movement of the pedal is| 
transmitted directly to the valve. 

The valve rod yoke, however, has 
an oversize hole, to provide clearance 
about the piston rod clevis pin 3, 
and permits operation of the valve 


}ance is again reached. 





without disturbing the relative posi- 
tion of the piston. 

As the brake pedal is depressed, 
the initial movement actuates the 
valve, through the lost motion pro- | 
vided about the piston rod pin. 

The valve is now drawn to the 
closed, or application position as 
shown in Fig. 3. Atmospheric pres- 
sure, through the air cleaner, hollow 
piston rod, and port beneath the 
valve is admitted to the space behind 


system is held in. the neutral or 
“ho'ding” position, shown in Fig. 4. 


In this position the combination of | 
| the pedal 


effort and power unit 
force is transmitted to the bell crank 
lever C through pin 1, and from the 


| opposite end of the bell crank lever 


to the brake system. 


The valve lever, being pivoted to 
the power unit lever by pin 2, has 


been rotated to a point where the | 


valve is moved to neuiral pssition 
(with equal clearance on each side 
of the piston rod pin 3), with both 
sides of the p‘ston completely sealed. 
An increase in braking effect is 
brought about by a repetition of the 
above, any increase in pedal effort 
again moving the valve to applica- 
tion position, admitting additional 
atmospheric pressure un‘il the bal- 
This same 
proportional balance between pedal 
and power unit effort is maintained 


throughout brake release, just as 


during application. 

The pressure on the pedal ex- 
actly measures the amount of 
cylinder power, and final braking 
effect for any application, so that 
the “feel” of the brake is always 


‘maintained. The leverage systcm is 


so designed that the sarre braking 
effect is now accomplished with 
only one-third of the effort for- 
merly required. Fatigue and men- 
tal strain from brake operation are 
thereby reduced, especially on long 
trips or in heavy traffic. 

In the Hudson application, Fig. 5, 
the Bendix single anchor duo-servo 
brakes consists of the valve operat- 
ing lever A, power unit lever B and 
vacuum power unit D, the housing 
of which is pivotly supported by e 
bracket attached to the frame X- 
member. A power reserve tank with 


an integrally mounted vacuum check 











brake pedal, is adjustable to provide 
adjustment for power-valve timing. 


_ PLATED CYLINDERS 


Plating has been used extensively 
on pistons running in cast iron 


bores, but few seem to have realized 
what might be done to advantage in 


the way of plating bores, for a some- 
what different purpose. 

It is entirely feasible to run an 
aluminum piston in an aluminum 
cylinder, providing the bore of the 
latter is properly chromium plated. 
In fact, pistons fitted so tight that 
they had to be forced into the bore 
have been run _ without scoring, 
though of course with much un- 
necessary friction, when the bore 
was properly chromium plated and 
finished. 

Plating aluminum with chromium 
is not the easiest job known to the 
plater, but it is done without serious 
difficulty when one knows how. 
When finished, any high spots can 
be honed, but grinding, when tried, 
is reported to have made the 
chromium surface so rough that the 
pistons wore very rapidly. With 
proper honing, however, wear is said 
to be yery slight and the chromium 
surface apparently lasts indefinitely. 

Chromium cylinder plating is not 
new on aircraft engines with forged 
cylinders. It has been applied suc- 
cessfully also on cast cylinders for 
other types of engine, and accord- 
ing to one report is being tried on 
at least one cast aluminum-cylinder 
ae engine for truck or bus ser- 
vice, 


INDIA TIRE RECEIVER 
SUIT IS DROPPED 


Akron, Feb. 27.—Stockholders’ pe- 
tition for receivers! ‘p of India Tire 
and Rubber Company has been 
dropped by agreement of the parties 
concerned. 

Receivership was asked by Wilfred 
H. Collins, administrator of the 
estate of Mrs. Viola M. Kingsbury, 
deceased, and charged the company 
had entered into uneconomic price 
cutting and was insolvent. 


This combination, how- 
ever, does not provide a continuous 
propulsive torque nor a ratio range 
sufficiently large, but it does facil- 
itate manual gear shifting. To pro- 
vide a means for automatically ob- 
taining the optimum gear ratio it 
seems advisable to be able to change 
ratios without interrupting the flow 
of power to the road wheels. 


















By HERBERT CHASE 
Engineering Editor 


Safe Speeds 


One of our valued contribs who 
prefers to remain anonymous inti- 
mates that some cars capable of 
speeds in excess of 80 miles an hour 
are fitted with brakes designed for 
a maximum safe speed of 50 m. p. h. 
If he’s right, it’s a situation which 
demands speedy and not uncertain 
attention. 

In any event, we are wondering 
whether many cars capable of speeds 
above 70 m. p. h, are really safe at 
that speed, especially in the hands 
of drivers that are none too expert. 
In the East there certainly are few 
roads where driving at this speed is 
safe even though the car itself may 
be adequately safe. In other areas 
roads are often straight and wide 
enough for such speed, if the cars 
are right and the drivers experi- 
enced, 

Again we wonder whether too 
much stress is not always laid on 
high top speeds. Our guess is that 
the percentage of drivers who care 
to attempt them is fortunately 
small, and that the car which really 
gained high economy and unques- 
tioned comfort, even at the expense 
of speed, say above 65 or 70 m. p. h., 
would be much more popular than 
one sacrificing these qualities at the 
expense of speed. 

Later, as car design changes, high- 








Pertinent 
POKES and PARRIES 





Full automatic control does not 
seem advisable because slippery road 
and grade conditions frequently 
make it advisable to anticipate the 
use of a lower gear, whereas if the 
automatic control depended on in- 
crease of torque demand to obtain 
lower gear ratio, the reduction of 
traction resulting from a slippery 
road surface would produce the op- 
posite effect. This indicates the ad- 
visability of providing a manual con- 
trol to fix the highest gear ratio 
available under any set of condi- 
tions. Then lower gear ratios could 
be automatically obtained to meet 
increased torque demands of the 
driving wheels. 

It appears that any substitute for 
our present generally-used transmis- 
sion system must meet the following 
specifications: For a passenger car 
requiring a 70 horse power engine, 
the combined weight of the engine, 
fly wheel, clutch and transmission, 
or their substitutes, must not ex- 
ceed 150 pounds. The manufactur- 
ing cost of the new mechanism to 
replace the three conventional units 
must not exceed $25. Further, the 
control of the transmission ratios 
must be simpler and easier than at 
present and the torque transmission 
must be continuous throughout the 
ratio range of the device. Of course, 
any change of speed ratio must be 
accompanied by a conversely pro- 
portional change in torque. 

Whether an automatic torque- 
responsive means for controlling the 
transmission is advisable, only ex- 
perience in the hands of the public 
can determine. 






By 
READERS 


speed driving experience is gained, 
and roads are improved, this condi- 
tion, providing it exists, may change 
radically. 

We wish that readers who agree 
or disagree would say so—and say 
why. 





Arc Welding Papers 
Published in Book Form 


Cutting costs by redesigning for 
welding is the theme of a new book 
which contains the prize-winning 
papers submitted in the second 
Lincoln prize competition. The book 
consists of aproximately 450 pages, 
divided into five sections as follows: 
Part I., Machinery; IL, Shipbuild- 
ings; III., Buildings, Bridges; IV., 
Large Containers, and V., Piping 
and Fittings. Fundamentals of the 
design are so explained as to facili- 
tate application to other industries. 
The use of the arc-welded alloys to 
resist corrosion; the substitution of 
arc welded steel for aluminum with- 
out weight increase; the welding of 
high tensile steels; structural design 
for the resistance of earthquake 
shocks, are many of the develop- 
ments discussed. The papers cover 
the subjects in considerable detail 
and are illustrated with numerous 
drawings and photographs. 








